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Tlogvluienue KORKypeHmocnoCoOHOCIU 3a cuem KAUueHm-0pUeHmupoeanHocmu
Ha nompebdumeinsn (na npumepe cgepul yciyz)

AHHOTAIUA: 1ENIbI0 PaboTHl ABJsETCS pa3paboTKa METOJUKH MOBBIIIEHNS KOHKYPEHTOCIIOCOOHOCTH MpenIpH-
SITUSL YCIIYT 32 CUET KIMEHTOPUEHTUPOBAHHOTO moaxoAa. OOBEKT UCCIeIOBAHUS — KOHKYPEHTOCTIOCOOHOCTh Tpea-
npustust chepsl yeuyr. Ilpenmer mccnenoBaHust — METOIbl OPUEHTUPOBAHMS HA KIMEHTA MPEATPUATHS chepbl
yciyr. B pabote uccnenyroTcs moaxoasl U MeTobl POPMHUPOBAHNS KOHKYPEHTOCIIOCOOHOCTH 3a CUET OPHEHTAINH
Ha KIMEHTa B pabdoTax POCCUHCKMX M 3apyOeKHBIX aBTOPOB Pa3HBIX JIET. B Xo/e TeopeTniyeckoro aHanusa JoIod-
HEHO COACPIKAHUE IMOHATUA ((KOHKypeHTOCHOCO6HOCTB», a TaK¥XK€ CACJIaHbl BBIBOJABI O HeHOCTaTO‘IHOﬁ Hpopa60TKe
KIIMEHTOPUCHTHUPOBAHHOI'O MOJAX0/1a B HaI/I6OHee AKTYaJIbHBIX UCCIICIOBAHUMAX, HOCBS[IlIéHHBIX KOHKypeHTOCHOCOG-
HOCTH IpeAnpustuii cdepsl ycuyr. B crarbe pazpaboTaHa METOAMKA MOBBILICHUS! KOHKYPEHTOCIIOCOOHOCTH Mpe-
npusATUs cepsl yCIyr 3a cHeT OpUEHTAlMK Ha KIMeHTa. MeToIuKa NpeAIoaraeT peajnu3oBaTh ISITh TAllOB CO
CBOMMMU 3aJad4aMUu W KPUTCPUAMHU OLUCHKHU JJId MOBBIIICHUA CIIPOCA HA YCIYId C MOCICAYIOIINM CpPpaBHCHHUEM I0-
CTUTHYTBIX PE3YJIbTAaTOB C 0a30BLIMH 3HAYEHHUSIMU OCHOBHEBIX MOKasaTeieii. B 3akimrouenun JCIacTCsa BBIBOJ O TOM,
YTO JaHHAs METOIMKA MOXET OBbITh HauOoJjiee MoJjie3Ha MPEANIPUATHSM, I/I€ €CTh CBSI3b MEXAY NOTpeOHuTeNneM U
OpeAnpusTHEM HauboJiee TeCHAs! M CYIIECTBYET OOpaTHas CBSI3b.
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Improving competitiveness through customer-centricity (using the example of the service sector)

Abstract: the aim of the work is to develop a methodology for improving the competitiveness of a service en-
terprise through a customer-oriented approach. The object of the study is the competitiveness of a service industry
enterprise. The subject of the study is the methods of customer orientation of a service industry enterprise. The pa-
per explores approaches and methods of competitiveness formation due to customer orientation in the works of
Russian and foreign authors of different years. In the course of the theoretical analysis, the content of the concept
of "competitiveness" was supplemented, and conclusions were drawn about the insufficient elaboration of a client-
oriented approach in the most relevant studies on the competitiveness of service enterprises. The article develops a
methodology for improving the competitiveness of a service sector enterprise by focusing on the customer. The
methodology involves implementing five stages with their own tasks and evaluation criteria to increase demand for
services, followed by comparing the results achieved with the basic values of the main indicators. In conclusion, it
is concluded that this technique can be most useful for enterprises where there is the closest connection between the
consumer and the enterprise and there is feedback.
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Beenenue
AKTyallbHOCTh BBIOpaHHOW TEMBI CBSI3aHAa C
ocobeHHOCTSIMH ~ cdepbl  ycayr. JlanHas cdepa

OpeAcTaBiIsieT co00i PBIHOK, KOHKYPEHTHBIH IO
caMoM IpUpoOAE, B pe3yabTaTe 4€ro CUILHO MEHSETCS
KayecTBO OOCITY>KMBAaHUS W METOAbl KOHKYPEHTHON
00pbOBI 3a oTpeduTens. KoHKypeHTOCIoCOOHOCTh —
3TO OCHOBa cdepbl YCIyr, a 3aJ]oroM Yycrexa
KOHKYPEHTOCIIOCOOHOCTH SIBIISIETCS MOIX O,
OpPHUEHTHPOBAHHBIM Ha KiMeHTa. B pesynbrare yero
BO3HHMKAET MOTPEOHOCTh B CO3AAHUM METOANYECKOTO
MOJIX0/1a, KOTOPBIN MO3BOINI OBl CHCTEMaTU3UPOBATH
BCE JTambl M CPEACTBAa MOBBIIMICHHUS KOHKYpPEHTO-
CHOCOOHOCTH JIH000TO MpeAnpuATUs chephl YCIyr 3a
CYET CO3AaHuUs KIMEHTOPUEHTUPOBAHHOTO TIOAXO0A.

B osKkoHOMHKE KOHKypeHIMs — JTO TpoIiecc,
MOCPEICTBOM  KOTOPOT'O  Pas3jIM4Hble  MPOAABLIBI
IBITAIOTCA MPEJIOKUTH Ooslee Ka4eCTBEHHbIE TOBAPHI,
Oojiee HM3KHE IIEHBI M JIpyrHe MpeuMyIIecTBa MpU
BHIOOpE CBOMX TOBApOB 10 CPaBHEHHIO C TOBapaMH

KOHKYPEHTOB. DKOHOMHUYECKAS KOHKYPEHITHS
MO3BOJISIET TaK Ha3bIBaeMOM “HEBUIUMON pyke”
pBIHKAa BO3Harpaxkmarb Haubonee 3(dekTuBHOTO

MpoAaBIla, BMECTO TOTO0 YTOOBI TIOJAraThCs Ha
[EHTPATbHBII ~ KOMHTET FJIM  MOHONOJHIO B
TUTAaHWPOBAaHWU IKOHOMHUKH. Ha MeHee TexHHMUecKoM
JKaproHe 3TO O3HayaeT, 4YTO TOT, KTO Ipejiaraer
T4yl NPOAYKT MO CaMOM HHU3KOHM LEeHe, ckopee
BCETO, MOJIYYUT CaMO€ BBICOKOE BO3HArpaXAeHUE, 110
KpaiiHell Mepe Teoperuuecku. KoHKypeHTOCHO-
CcOOHOCTH MOXKHO OTIPENENTh, KaK CO3/IaHUE YCIOBHI
st 0onee addexTuBHON OOpHOBI 3a TOIyUCHHE
IpUOBLIH. Taroke KOHKYPEHTOCIIOCOOHOCTD
OTIpeETSIETCS KaK XapaKTepUCTHKA Pa3BUTUSA (HhUPMBI
OTNUYHAs OT pa3BUTUS (PUPM-KOHKYPEHTOB IO
CTETICHH YIOBJIETBOPEHUS notpeGHOCTeH
MOTPeOUTEINSI 3a CUET CBOCH JiesATeNbHOCTH [2, ¢. 341].
JanHoe ompeneneHne, TakuM 00pa3oM, SBISETCA
HanOojiee  KOMIUIEKCHBIM W [ OKOHOMHKH
NpPOM3BOACTBA, U Ui chepbl yeuyr. s nocTxeHus
KOHKYPEHTHOT'O TPENMYIIecTBa HEOOXOJUMO HMETh
KOHKYPEHTHBIE YCIIYTH, KOHKYPEHTHBIE BO3MOKHOCTH
nepea NOTpeOHTeNIeM, CUCTEMY NMPEUMYILECTB Hepe
KOHKypeHTOM. OcHOBHbIE (akTopbl (HOPMUPOBAHHUS
KOHKYPEHTOCIIOCOOHOCTH  BBIACNSAIOT  CJEIyIOIINe:
BHEILIHHUE (uaopmanOHHBIE, COLIMAJILHO-
9KOHOMHYECKHE, AeMorpaduuecKkue, HayqHO-TEXHH-
YEeCKHe); BHyTPEHHHE (JTMYHOCTHBIE, YIIPABIEHYECKHE,
KayecTBa IepcoHala, HHCTUTYLIHOHAJIbHBIE, CTPaTeTU-
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YeCKHe, MapKEeTHHTA B PEKIIaMBbI, pecypcoB) [7, ¢. 19].
MatepuaJibl 1 MeTOABI HCCJIEAOBAHUI

Ha ocHoBe ananmsa ompeneneHui KOHKYPEHTO-
CIIOCOOHOCTH ~ JIOTIOJIHEHBI  €Tr0  COJeprKaTeIbHbIC
XapakTepucTuku. KOHKYpEeHTOCHOCOOHOCTh — 3TO
COBOKYITHOCTh KauyecTB HpEeANpHATHS chepbl yCnyT,
KOTOpas IIO3BOJISACT €MY YCIICHIHO BBIMI'PLIBATHL B
KOHKYPEHTHOH Ooph0e 3a MoiydeHHe MaTepHaibHOTO
Onara.

OnHuUM W3 BaXHEHWIIMX KAdyeCTB KOHKYpPEHTO-
CIOCOOHOCTH SIBJISIETCSI OPUEHTAIMS Ha MOTPEOUTEIIS.
KnneHTOpHeHTHPOBaHHOCTh  paccMaTpUBAaeTCsl  Kak
yIpaBJIeHHE MapKETHHIOM, HalleJICHHOE Ha CO3JaHHe
IMPOYHBLIX KOHTAKTOB MCEXKIY 3aMHTCPCCOBAHHBIMU
cTopoHaMH [1]; Kak COCTaBIAIONIYIO YacTh PHIHOYHOM
omepauud  KOMIIAHMM  WJIM  CaMOCTOSTEIBHOTO
noaxona K - ympasineHwto  gupmoit  [6];  Kak
WHCTPYMEHT IIOCTPOCHMSI HOBBIX OTHOLICHUM C
KIIMEHTOB WM (MIOCO(HUIO HCITONB30BaHUS OHM3HEC-
MPOILIECCOB B LEJSIX HOBBILICHUS NPUBIEKATEIBHOCTH
¢upmer  [5]. MeToabl OLEHKM KIMEHTOPHUEHTH-
POBaHHOCTH W €€ TMOBBIIICHUS OBUIN pa3pabOTaHBI
eme B 1980e romer. OmHON M3 TEpPBBIX SBISETCS

mkana SOCO, Kkoropas aHaIuU3UpyeT YPOBEHb
OPHUCHTUPOBAHHOCTU Ha KJIIMEHTa C IIO3nn
nepcoHaira. B MeToamke OLEHKAa KIMEHTOPUCH-

THPOBAaHHOCTH TPOBOJMIIACH CO CTOPOHBI KIIMEHTa
MOCPEJICTBaM OMPOCOB M METPHUK: MOMOIIL B BHIOOpE
MOKYNKHW, BBISIBICHUH  TOTPEOHOCTEW  KIMEHTA,
MpeJIoKEeHIe TOBapa 1 y/oBieTBopeHue crpoca [10].
B 1990m rony Obuia pa3paborana mkama MKTOR,
KOTOpasi OIICHWBaja OPHCHTAI[MI0 Ha KJIMCHTa B
CPaBHEHWU C 3JIEMEHTaMH yNPAaBJICHUS U OPUEHTAIINU
Ha PBIHOK KOHKPETHOH oOTpaciu (KOooIepaluu,
KOHKYPEHTHOE B3aUMOJICHCTBHE, NPUOBUIBHOCTH H
cTparerndeckoe mianuposanne) [9]. llkara Koy u
SBopckn  sBISETCA  TPOAODKEHHWEM  JaHHBIX
KOHIIETIIWIA W OICHUBACT KIIMEHTOPHUECHTUPOBAHHOCTh
Ha OCHOBE IIpOIlecCOB cOOpa M pacmpoCTpaHEHHUs
nHpopmaruu [8]. [Io MEMO 3TOTO CYIIECTBYET TaKKe
IIKalda TMPOAKTHMBHOM W PEAKTHMBHOM PHIHOYHON
OpHEHTAILlNHU, KOTOpas ONpeesisieT KINEHTOPUEHTUPO-
BAaHHOCTH q)HpMa Cc IIO3NIIUN YAOBJICTBOPCHUA
CKpbITOrO crpoca [35, ¢. 184]. UccnenoBanue Hapsepa
JIx. pacmmpsieT u3MepeHHe PbIHOYHOW OpHEHTALWH,

YyTOOBI OHO COOTBETCTBOBAJIO IIOJIHOMY  OXBaTy
KOHOCHIIIMM — OHO IIO3BOJIECT HU3SMEPATH  Kak
aalITUBHYIO PBIHOYHYTIO OpHUCHTALUIO, TaKk H

IIPOAKTUBHYK PBIHOYHYK OpHEeHTauuio. Mcnone3ys
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JAaHHBIE BBIOOPKH TIPEIAIPHUSATHH,
TEXHOJIOTHYECKUM pa3sHoOOpa3ueM, B HACTOSIIEM
UCCIIEI0BAHUU paspabaThiBaeTcs MoKasaTelb
AKTUBHOW OpUCHTAIIMM Ha PHIHKE, B paboTe aBTOpa
YTOUHSICTCS CYIICCTBYIOIIMI TIOKa3aTeah THOKOU
OpMEHTAINY Ha PHIHKE U aHATU3UPYETCS B3AUMOCBS3h
TUOKOW M aKTHBHON OpHEHTaIny OW3HEeca Ha PHIHKE C
YCIEXOM €ro HOBOTO TPOAyKTa. Pe3ynpTaTsl
WCCJICIOBAHUS ITOKA3bIBAIOT, YTO JUISI CO3MAHUS M
MOJIICpKAaHMsI yCIieXa HOBOTO NPOAYKTa B JHOOOM
Om3Hece HEAOCTaTOYHO THOKOW OpHEHTAluh Ha
PBIHOK, ¥, TAKMM 00pa3oM, aKTHBHAs OPHUCHTAIlMsI Ha
PBIHOK WrpaeT OYEeHb BAXKHYIO MO3UTHUBHYIO pPOJb B
ycriexe HOBOro mpoxaykTa B OusHece [9, c. 334].

B mnaunbonee akryanmpHoMm wuccienoBanuu O.E.
IIuporoBoit cpaBHHMBArOTCS Hambosee pacIpocTpa-
HEHHBIE  METOAWKH  OIEHKHM  KJIMEHTOPUEHTH-
pPOBaHHOCTH. ABTOpPBHI MPHUXOMAT K BBIBOJLY, YTO B
MECTH U3 CEeMH METOMUK OOBEKTOM aHajIu3a
METOJUKH  SBJISETCS ~ KOMIIAHUS;  KOJHMYECTBO
WHIUKATOPOB ISl OLEHKH Bapbupyercs ot 7 1o 32, a
OonmpIasi  9acTh ~ METOIMK  HMEET  aKTHUBHOE
MpPUMEHEHUE B JCUCTBYIOIIUX (QHUPMax IO BCEMY
Mupy [5, c. 184]. B Oonee mo3gHHUX HCCIETOBAHUIX
POCCHUHCKHX  aBTOpPOB  MOpejiaraloTcs  ApyrHe
BapUaHThl ()OPMUPOBAHUS KIUCHTOPUCHTUPOBAHHOTO
MOJIX0JIa JJIS TIOBBIIIEHUS] KOHKYPEHTOCIIOCOOHOCTH B
cdepe ycnyr. Apxal X. v Ip. CTPOSIT CBOIO TEOPUIO Ha
OCHOBE CHUCTEMBI IIHKIIOB: YIPABJICHHUE KIHMEHTCKUM
OTBITOM; CBSI3W KIMEHT-(QpUpMa; IUKIa CO3MaHUs
TexHonoruii odcyxuBanus [3, c. 57]. O.K. Oitaep u

OTIIMYAIOIIUXCSA

Ip. CTPOAT CBOX MOJEIb HAa OCHOBE IIPU3HAKOB
OpUEHTallUM  Ha  KJIMEeHTa M  [oKa3aTesiel
PE3yIbTaTUBHOCTU KJIMEHTOPHEHTHPOBAHHBIX

komnaHuii. Monens dopmupyer 06a3y s aHamu3a
MOAXOJIOB M3 pa3HbIX oOTpacied M MO3BOJSET
MPOBOJIUT OLICHKY KJIINEHTOPUEHTHUPOBAHHOCTH

omsneca [6, c¢. 113]. B wuccnenoBanun C.B.
KoxeBHUKOBOI mpoBoAMTCS pa3paboTKa KOHILEH-
TyaJbHOM MOJENU TMOBBIINICHUS] KOHKYPEHTOCIO-
COOHOCTH 3a CYET KITMEHTOPHEHTHPOBAHHOTO TIOAX0/1a
B YCIIOBHAX CEKTOPaJbHON 3KOHOMHUKHU chepbl yCiayr
pasHoro THma Xo3siictBoBaHus. VcciemoBartenu
MPOBENIM  aHAllM3  [OJXOJO0B K  ONpPEICIICHHIO
KOHKYPEHTOCIIOCOOHOCTH ¥ TPUBEIN OTIUYUTEIb-
Hble O0COOEHHOC-TH c(epbl yCIyr g CO3IaHHS
KOHKYPEHTHOTO MOJX0JIa. ABTOPBI ONPENCIUIA CBOU
MOKa3aTeln KOHKYPEHTOCIIOCOOHOCTH B cdepe yCIyT,
TJIABHBIM W3 KOTOPBIX SIBISETCS KJIHMEHTOPUCHTH-
POBaHHOCTH Ha notpedutens [4, c. 116].

Pe3yabTaThbl U 00CyXKIeHHS

Ha ocHOBaHMM MPOBEIEHHOTO TEOPETHYECKOTO
aHajM3a MOXHO CleNaTh BBIBOJ O TOM, 4TO OoJjee
paHHHUE WCCIIEIOBAHUS HA CETONHSIIHUN JIeHb YK He
TaK aKTyallbHBIX, XOTA H HWMEIT JOCTaTOYHO
MaTeMaTHYECKHMX OOOCHOBAaHMHA M METOJUK pacuera
KIIMeHTOpHEeHTHpoBaHHOCTH.  [lpu  aTomM  Oonee
AKTYyaJIbHBIC HUCCIICAOBAaHHUA HaIlpoOTUB
paccMaTpuBAaIOT  IIUPOKHHA  MEPEYeHb  ACTIEKTOB
(dopMHpOBaHUsI KOHKYPEHTHOTO MpPEUMYIIeCTBa B
YaCTHOCTHU C HUCIIOJIB30BAHUEM KIIMCHTOPUCHTH-
POBaHHOTO MOJXO0JA, OJHAKO B HHUX HEJOCTATOYHO
MaTeMaTHYeCKMX O0OCHOBaHUH sl (OPMHUPOBAHUS
JJI1 KOJIMYCCTBEHHOI'O U3MCPCHUS.

OcHoBoi (dbopmupoBaHus KOHKYPEHTHOT'O
MPEUMYIIEeCTB B chepe yCayr JOKEeH ObITh MOAXO/,
OpPHEHTUPOBAHHBIN Ha MOTpeOuTeNs. B cBs3u ¢ 3TuM
HEOOXOIMMO  pa3paboTaTh IOKa3aTeldW pacdera
KITIUCHTOPHUCHTHUPOBAHHOCTH C YYE€TOM CYIIECTBYIO-
NIMX TIOJOKEHUH Ha KOHKYPEHTHOM pPBIHKE Cheph
YCIYT.

B3anMocBsI3b KOHKYPEHTOCITOCOOHOCTH u

OpPUCHTAIMU Ha KJIIMCHTA NMPUBCJACHA HAIJIAAHO Ha pHUC.
1.

OpureHTanus Ha
oTpeOuTeNns

Pecypbl o moTeHNHAT QHPMBL

KoHKypeHTOCHO0COGHOCTD

Puc. 1. B3auMocBs3b KOHKYPEHTOCTIOCOOHOCTH U OPHEHTAIMH Ha TIOTPEOUTENS B chepe YCIyT.
Fig. 1. The relationship between competitiveness and customer orientation in the service sector.
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B cucreme mnenHoctel moboi Gupmel B chepe
YCIYT OpPHEHTAIMS Ha MOTPEOUTENS JOJKHBI OBITH B
OCHOBe Bceil paboThl mpeanpusatus. Takum oOpazom
OpHCHTAIMS Ha MOTPEOUTENS, a TaKXKe PECypchl H
BHYTPEHHHH MOTeHIMAA GUPMBI (POPMHUPYIOT OOIIUI
KOHTYp KOHKYPEHTOCIOCOOHOCTH. MOXXHO CKa3arTh,
YTO B JAHHOM CHCTEME KOOpPAMHAT OpPWCHTAIMsS Ha
MOTpeOnTENs SIBJISIETCSA LIEJIBEO ¢bupmsr;
KOHKypeHTOCHOCO6HOCTB BBICTYIIACT KaK ABHXKYIAA
cuIia, 00eCreyrBaroIas JOX0Abl U IPUOBLTEL; PECYPCHI
U MOTEHIMAT (PUPMBI — 3TO BO3MOXKHOCTH, KOTOpBIC

AMEIOTCS JUIsl AOoCTKeHUs nenu. Crenys AaHHOU

JIOTUKE KOHUICIIIUA ITIOBBILIICHUA KOHKYPCHTO-
CMOCOOHOCTH Yepe3 OpPUCHTAIMI0 Ha MOTpeOuTeNs
JIOJTDKHBI OBITH MOCTPOCHA Ha OCHOBE

B3aMMOCBSI3aHHBIX 3TAIlOB, PE3yJIbTATOM pPEaTU3aAIUH
KOTOPBIX CTaHOBUTCS YBEIIMYEHHE CIpoca W Kak
cieacTBUe modena B KOHKYpEHTHOH 6oproe.

KonnenryansHast MO/JIEITh TIOBBIIICHHUS
KOHKYPEHTOCIIOCOOHOCTH 32 CYET KIMEHTOPUEHTH-
POBaHHOT'O ITOJIX0/1a MPUBE/ICHA HA PHC. 2.

Hzyuerne
PBIHKA

Hzyuerne
OTPeOHTENA

Pammmpenme
IIPEHMYIIECTB

[IpuBneyenne
OTepOHTENA

vaodm
JHHIAMIF0]T

Puc. 2. ®opmupoBaHue KIMSCHTOPUSHTHPOBAHHOTO ITOJIXO0/1 JUIS TOBBIIICHUSI KOHKYPEHTOCIIOCOOHOCTH.
Fig. 2. Formation of a customer-oriented approach to increase competitiveness.

KitoueBbIM  3TamoM TMOBBIIEHUS KOHKYpPEHTO-
CIOCOOHOCTH TpeanpusTHs cepbl YCIyr 3a cyer
KIIMEHTOPUEHTHPOBAHHOTO MoJIX0/1a SIBIISIETCS
yBenndeHue cmpoca. TakuMm o0pa3oM, Ha KaxJIOM
JTane [JaHHOTO NOoAXOoJa HEOOXOOMMO peLIeHHE

NpUBJICYCHHE  NOTpeOHuTeNns, a  3HAYUT W
(hopMHpOBaHHE HTOTOBOTO CIPOCAa HEBO3MOXKHO 0e3
W3yUYCHHS PBHIHKA ¥ CBOMX BO3MOXKHOCTEH (BHEIITHUX U
BHYTPEHHHUX CTOPOH).

B Tabun. 1 nmpuBeneHa rpynmupoBKa 3a1a4d Kaxa0ro

CIIEKTpA 3a]1a4 U ONPEJEIICHUS KIIFOUEBBIX PACUETHBIX JTama M OCHOBHBIX  TIOKa3aTened, KOTOpbIe
nmokasateyied a1 (QUHAJBHOIO  CpaBHEHUS B HE00XO0IMMO OIPEICIIUTh Ha KaXK/IOM dTarie.
JOCTHKEHMHM — PEe3ylNbTaToB. B maHHOM Mopenu
Tadmuma 1
I'pynnupoBka 3aa4 u nokazartesieid pacuera 1o Tanam.
Table 1
Grouping of tasks and calculation indicators by stages.
Ne Oran Bagaun [Toxa3zaTenu pacuera
1 Nsyuenne AHnanus otpacnu ¥ KoHKypeHumu | MHaekc KOHKYPEHTOCIIOCOOHOCTH IO BBIOpaHHBIM

PbIHKaA B OTpaciiu; BO3MOJXKHOCTEH U
NEPCICKTUB pa3BUTHUA OTPACII;
HUCCIICA0BAHUC FOcyHapCTBeHHOﬁ

KpHUTepUsIM (OIpeaensieTcs UHAUBUIYAIbHO)
[TokazaTenu ABHMKEHUS
MaKpO’KOHOMMYECKHUX IOKa3aTenedl orTpaciau (IOXOAsl M

TpeéHAa 10 o0bemMam pocTta

ayJuTOpUU; (UHAHCOBBIX M UHBIX
BO3MOXHOCTEH MOTPEOUTEIIS.

HOJUTUKM B PETYIMPOBAHUU | UHBECTHUIIMH)
SKOHOMHKH (Haslory, 3ampeTsbl W | HayoroBble u MHBIE OTUMCIICHUS JUIsl paOOTHI B OTpaCciH
T.JL). KosmuecTBo KiMeHTOB (IEepBUYHOE)
2 Wzyuenue CocraBnenue noptpera | EMKoCTb pbIHKA
noTpeduTens | morpeduTens; aHanu3 1eneBoi | KoimdecTBO U CTPYKTYpHBIA COCTaB MOTpeOuTEIeH

VYpoBenb 10x0/1a IOTpeduTeEeH
TpaHcnopTHast AOCTYIHOCTb AJIsl IOTPEOUTEINs
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[Iponmomkenne Tadmuib! 1
Continuation of Table 1

3 Pacmmpenne | AHanm3 Bo3MoOXHOcTeH peanus3a- | [lokasarenn — 3pQeKkTUBHOCTM  MHBECTHIMH:  YHCTBIH
NPEUMYILIECTB | LUK MEPCHEKTUBHBIX MHBECTHLM- | MPUBEACHHBIH JOXOJN, CpEeInHsss HOpMa pPEeHTa0eIbHOCTH,
OHHBIX MNPOEKTOB Ul CO3AAHUS | UHJEKC NpUOBLILHOCTH, BHYTPEHHSS HOpMa
KOHKYPEHTHBIX IPEUMYILECTB M | PEHTa0EIbHOCTH, CPOKH OKYIIaeMOCTH MHBECTUIIHNH.
yIIOBJIETBOPEHUS CKPBITOTrO
cmpoca
4 [IpuBneuenne | Coznanme  MacmTabHoi  PR- | 3arparel Ha peanusannio MapKETHHIOBBIX M PEKJIAMHBIX
NOTpeOuTENsT | KaMIOAHWK MPOJBIIKEHUS KOMIIA- | MEPOIPHUATHH.
HUW Ha pbIHKE B ToM uucie c¢ | [lokasarenm ToHampHOCTH W ynomumHanuid B CMU o
Y49eTOM pacUIMpeHHus MpeuMy- | KOMITAaHUH (TIEPBUYHBIN).
mecTB (MPeabLAYIIHA dTal) Ornenka notpedureneit (mepBUIHAS)
YpoBeHb JOSITLHOCTH MTOTPEOUTENS (TIEPBUIHBIN)
5 TloBbiieHue Ha nannom atame ¢popmupyetcsi | PeHTabensHOCTh MHBECTUIIMH B paclIUpEeHUE TIPEUMYIIECTB
cripoca yCTONMUMBBIM copoc 3a cuer | u PR-meponpusitus
oOpaTHOM CBS3U MeXay | 3aTpaThl Ha paclIMpeHue npeumymiecTs U PR-meponpusitus
pBIHKOM ¥ moTpeburenem. [yt | B pacuere Ha OJJTHOrO HOBOTO KJIMEHTA
JIOTIOJIHUTEIHHOT O KonmuecTBo kiMeHTOB ((hakTHiecKoe)

KonmuecTBo HOBBIX KIIMEHTOB

ITokazaTenn TOHampHOCTH U ynomuHanuii B CMM o
koMnaHny ((hakTHIeckas).

Ornenka motpeduTeneit (paxTmaeckas)

YpoBeHb JOSITBHOCTH TOTPeOHUTENS ((PaKTHISCKIUI)

Temn pocTa BRIPYUYKH M IPHOBIIN IpeanpusiTusi 3a 1 rox

CTUMYJIMPpOBaHUA HeO6XOL[I/IMO
BCPHYTHCA K MPOIIJIOMY 3TaIry.

BrIBOALI

B pesynbraTte pazpaboTaHHas METOAMKA ITO3BOJIAT
COOTHECTH KJIMEHT OPUEHTHPOBAHHBIN MOAX0] U KOH-
KYPEHTOCIIOCOOHOCTE TIPEANPUATHS cPephl yCIyT 3a
CYeT pEIICHUS KIIOYEBBIX 3aJa4 OCHOBHBIX JTAIlOB
(hopMUpPOBaHUs KOHKYpeHTOCIocoOHOCTH. JlocTmke-
HUE PE3yJIbTATOB OICHUBACTCS HAa OCHOBE CPaBHEHUS
MIEPBUYHBIX W (DaKTUYECKUX IOKazateneld (hopmupo-
BaHUs JOIMOJHUTENBLHOTO cripoca. Hanboiee monesHa
JlaHHAs METOAVMKA MOXKET OBITh IS IPEATPUATHHN, T1IC
€CTh CBSI3b MEXKIY NOTpPEOUTENIeM M IPENIpHITAEM

HanOoJiee TecHas, a KaHaJIbl KOMMYHHKAIIMH KOpOYe.
K HMM MOXeT OTHECTH MPEINPHATHS TOCTUHUYHOTO
Ou3Heca 1 pa3MeIeHHUs TOCTEH, peCTOpaHHOTO OU3He-
ca, a TaKKe OKa3aHWs MPOYUX IUIATHBIX YCIyr (Tpa-
YEYHBIX, MOIIMBA M PEMOHTA OJICXKIbI, CEPBHCHOTO
OOCITy’)KUBaHUSI TEXHHKH WM aBTOMOOWIEW M T.I.).
Pa3paboTaHHas MeTOIMKA MO3BOJSIET MOJTAMHO OIle-
HHUBaTh BIIMSHHUE BHEIIHEH Cpeabl U BO3MOXKHOCTH
OpeAnpusaTas A (OPMHUPOBAHUS KOHKYPEHTHBIX
MPEUMYIIECTB, OPUECHTUPOBAHHBIX HA KITHEHTA.
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