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Ynpaenenue covimosoii cmpamezueii na poinKe 00uleCmMeeHHO20 NUMAHUS

AHHOTAIUSA: COBPEMEHHBIH PBIHOK OOIIECTBEHHOTO MHUTAHUS XapaKTEPH3yeTCsl BBHICOKOW KOHKYpPEHITHEH, 4To
TpeOyeT OT mpennpusTuii BHeApeHus 3(h(HEeKTUBHBIX COBITOBBIX CTpaTeruil. B cTaThe paccMaTpUBarOTCS OCHOBHEIC
MOAXOABI K (POPMHUPOBAHUIO COBITOBOH CTPATETHH B PECTOPAHHOM OHW3HECE, BBIACIAIOTCS KIIIOYEBBIC (aKTOPHI,
BIIMSIIOIINE HAa BBIOOD MOTpeOHTENEH, M aHATTU3UPYIOTCS TEHISHIIMA POCCHUICKOTO PBHIHKA OOIIECTBEHHOTO MTUTAHMUA.

Ha ocHOBe cTaTUCTHUYECKUX JAHHBIX BBISIBIICH YCTOWYHMBBIA POCT OTPACIIH, CBSI3aHHBINA C YBEIMYCHHEM CIIPOCa
Ha YCIIyTH OBICTPOTO NMUTAHMS U Pa3BUTHEM CETEBBIX pecTOpaHoB. [IpoBeICHHBIN aHAIN3 MTO3BOJISIET KIACCUDUITH-
pPOBaTh OCHOBHBIE COBITOBBIC CTPATETHH, BKIIIOUYAsi HHTECHCHUBHYIO, CEJIEKTUBHYIO, HCKITIOUUTENBHYIO, (PpaHIIH3HYIO,
MIPOIyKT-OPUCHTHPOBAHHYIO W KIIMCHT-OPUCHTUPOBAHHYIO MOJICIH, a TAKXKE CTPATETHU «BTAIKUBAHUS U «BTATHU-
BaHUsY. [I[puMeHeHNe ATUX CTpaTeruii B pecTOpaHHOM OM3HECEe HAIIPaBICHO HAa PACIIMPEHUE PHIHOYHOTO MPHCYT-
CTBUA, ITOBBIIICHUEC JIOAJIBHOCTHU KJIMCHTOB X OIITHMH3allUIO KaHAJIOB cOBITA.

DOMIUpUYEcKoe UCCIIe0BaHNE, TIPoBeeHHOE B T. OMCKe, IMO3BOJIIIIO ONPEACIUTh (aKTOPbI, BIUSIONINE HA T10-
BeJICHHE TIoTpeOuTeNell nmpyu BEIOOpEe 3aBEJCHUN OOIIECTBEHHOTO MUTAHUS. AHAIN3 PE3y/IbTaTOB ITOKA3aj, YTO OC-
HOBHBIMH KPUTEPHUSIMHU BHIOOpA SBJISIOTCS KaUECTBO IMHUIIH, YPOBEHb CEPBHCA, CTOUMOCTh B aTMOc(epa 3aBeleHusI.
[TosydeHHbIe JaHHBIC MOATBEPKIAIOT HEOOXOIUMOCTh THOKOrO MoAX0/a K (OPMHUPOBAHHIO COBITOBOM CTpaTeTHH
Y UCTIONB30BaHUS MUDPOBBIX TUIATGOPM ISl TIPOIBHKEHHUSI YCITYT.

KuroueBbie cji0Ba: cOBITOBasl CTpaTETrHs, PIHOK OOMIECTBEHHOTO MUTAHHS, MAPKETUHT YCIYT, MOTPEOUTEIh-
CKO€ TIOBEJICHUE Ha PHIHKE YCIIYT, KaHaJbI cOBITA, YIIpaBIeHNE COBITOM B chepe yciayr
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Management of sales strategy in the public food market

Abstract: the modern public catering market is characterized by high competition, which requires enterprises to
implement effective sales strategies. The article examines the main approaches to the formation of a sales strategy
in the restaurant business, identifies key factors influencing consumer choice, and analyzes trends in the Russian
public catering market.

Based on statistical data, a steady growth of the industry has been identified, associated with an increase in de-
mand for fast food services and the development of chain restaurants. The analysis allows us to classify the main
sales strategies, including intensive, selective, exclusive, franchise, product-oriented and customer-oriented models,
as well as “push” and “pull” strategies. The application of these strategies in the restaurant business is aimed at ex-
panding market presence, increasing customer loyalty and optimizing distribution channels.

An empirical study conducted in Omsk made it possible to determine the factors influencing consumer behavior
when choosing public catering establishments. Analysis of the results showed that the main selection criteria are
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the quality of food, level of service, cost and atmosphere of the establishment. The data obtained confirm the need

for a flexible approach to the formation of a sales strategy and the use of digital platforms to promote services.
Keywords: sales strategy, public catering market, services marketing, consumer behavior in the services mar-

ket, sales channels, sales management in the service sector
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Beenenue

CoBpeMeHHBII PBIHOK YCIYr OOLIECTBEHHOIO IH-
TaHHUS XapaKTEepU3yeTcsl BBICOKOH KOHKYPEHLHEH, YTO
TpeOyeT OT MpeNnpUsSTHH OOIIECTBEHHOI'O MHUTAHUS
BHelpeHUsT 3(PQEKTUBHBIX COBITOBBIX CTpaTETHil.
VYcnemnoe NpoaBMKEHNE NPOIYKIMH U YCIYT PECTO-
paHHOTO OM3HECa 3aBUCUT OT BBIOOpA IOJXOSIINX
KaHAJIOB CcOBbITA, METOJIOB IPHUBJICUCHHUS KIUEHTOB H
aHaJM3a KOHKYPEHTHON CpPEJibI.

B nocnennue rofibl poCCUIMCKUN PHIHOK PECTOpPaH-
HBIX YCIYT JIEMOHCTPUPYET yCTOHUUBBIA pocT. O00-
pOT phIHKa 00mIecTBeHHOTo uTanus B Poccum B 2023
rogy mpesbicun 4-4,2 TpnH. pyOned, uro Ha 15%
OoJIbIIie IO CPaBHEHUIO ¢ TpenbyayImM rogom [1]. B
2024 romy TteHmeHuus coxpaHwiach. [lo maHHBIM
INFOLine, 060poT peIHKa JOCTHT OKOJIO 5 TPIH pyO-
neit, yto Ha 13-14% mnpeBbllIaeT MoKa3aTeny Mpebl-
nytiero rofa [2]. 3ToT pocT 00yCIOBIEH YBEITUICHH-
€M CIIpoca Ha yCIyrd ObICTPOro MUTAHUS U pa3BUTHE
CETeBbIX pecTopaHoB. CpeaHHl YeK B PECTOpPaHAX
TaK)Ke yBEJUYMJICS: 3a MOCJEeNHHE YeThIpe ToAa ero
cymma Bozpocina Ha 40% u gocturna 500 pyoneii [3].

Eme onHO# TeHaeHIMEW Ha PHIHKE yCIYyT OOIIe-
CTBEHHOTO MUTAHMS SBISETCS U3MEHEHUE MperoyuTe-
HU MOTpeOuTeNe OTHOCUTENLHO TUTIOB KyXOHb. Co-
IJIacHO psany uccienoBaHuid Ha koHen 2023 roxa B
Poccun dynkmmmonuposano okoio 970 pecropaHOB
A3MaTCKOM KyXHHM Pa3IMYHBIX IIEHOBBIX KaTEropuil.
Ompoc, mpoBeAcHHBIN KoMmianuerd Absolut POS B
koHe 2023 roma, mokazaj, 4TO CpeAu PECTOPaHOB
HAIIMOHAJBHOM KyXHH a3MaTCKUe KOHLENIMU 3aHsIIH
BTOpPOE MECTO N0 MOMyJsipHOCTH, HaOpaB 19% romo-
COB, YCTYIIMB JIMIIb PECTOpPAaHAM PYCCKOW M CMeIlaH-
HOI KyxHU ¢ 27% [4]. DT naHHBIE MOATBEPKIAAIOT
MIPOAOKEHUE POCTa M U3MEHEHHsI B CTPYKType poc-
CHIMCKOIO pECTOPaHHOTO PBIHKA, YTO IOAYEPKUBACT
HEOOXOIUMOCTh BHEAPEHMS I'MOKUX YIPaBIEHYECKUX
peleHuii s obecrneyeHns KOHKYpEeHTOCTIOCOOHOCTH
3aBEJICHUI MMaHa3uaTCKOM KyxHU. B mepByro odepenb
9TO TpeArNoiaraeT pa3padboTKy 3PPEKTHBHON COBITO-
BbIC CTPATETHH Ul NPUBJICUCHUS U YACP)KAaHHUSI KITU-
eHToB. COBITOBas CTpaTerus BKJIIOYAET MEPHI TI0 MpPo-
JIBUKEHHUIO yCIYT, BEIOOp KaHAJIOB COBITA M B3aWMO-
JecTBUe ¢ MOTpeOnTENsIMH, OXBaThIBas IeHOOOpa3o0-
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BaHHUE, CETMEHTALMIO, ONTUMH3ALUI0 KaHAJIOB M HUC-
MOJIb30BaHUE MUPPOBBIX TIIATPOPM.
MartepuaJibl 1 METOABI UCCAETOBAHUT

Jnist TOArOTOBKM HACTOSIIEH CTaTbu HCIOJIb30Ba-
HUE TaKhe METONbl, KaK aHallu3, CHHTE3, KOHTCHT-
aHaJIn3. MaTepI/IaJIOM HUCCIICA0BaHNA  BBICTYIIUIIN
MyOJIMKAIMA POCCHUICKUX M 3apyOEKHBIX aBTOPOB B
o0nacTu ympaBJeHUsI COBITOBOW cTpaTerueil opraHu-
3alliy, a TaK)Ke MapKeTHHTa B cepe 0OmIeCTBEHHOTO
nutaHus. B pa60Te TAKXXE HMCIIOJIB30BaHbI PAa3JIMYHBIC
CTaTUCTUYECKHUE [aHHbIE [0 TEME HCCIEeIOBaHus,
PAacCIIONIOKEHHBIE B OTKPBITHIX UCTOYHUKAX WH(POpPMa-
IUH.

st cOopa nepBUYHBIX JaHHBIX MPOBEICHO MapKe-
THHI'OBOE HCCIIeIOBaHUE (PaKTOPOB BbIOOpa MoTpeOu-
TCIAMU 33Be[{eHPII71 06IIICCTBCHHOI‘O IMUTaHWA Ha PbIH-
ke r. Omcka. B xauecTBe mMeTona cOopa AaHHBIX HC-
MOJIb30BaH OIPOC 0 CTAaHAAPTHU3UPOBAHHOW aHKETE.
[pu pazpabotke Gopmbl ast cOopa TaHHBIX UCTIOINb-
30BaHbl TaKHE METOJIWKH, KaK IIKaIMpoBaHHE (Olle-
HOYHasl, HOMMHAJIbHAs, OPSIIKOBAsi M PaHroBas IIKa-
7eI), OanbHas OIEHKA, CEMaHTHUYECKUN TuQQepeHIu-
an. [Ipouis BRIOOPKU: )KHUTEIH ropoJia 000HX TI0JIOB,
C JOXOAOM CpEOHUH U CPEeAHMH IUIKOC, B TPEX BO3-
pacTHeIX rpymmnax: cermeHT 1: ot 18 mo 30 ner, cer-
meHT 2: 30-45 net, cerment 3: 45 + ner. IlomoOHoe
pas3zernieHre Ha BO3pacTHBIE TPYIIBI BHIOPaHO HA OC-
HOBaHUM PE3YJIbTATOB MUIOTHOTO HCCIEIOBaHUS Jie-
MorpadMuIecKuX XapakTepUCTHK MOTpeOuTeNne mpen-
MOPUATHIA OOIIECTBEHHOrO MHTaHus ropona. O0bem
BBIOOpKHU cocTaBmi 350 denoBek, YTO SBISAETCS [0-
CTaTOYHBIM JUIS IIOJYYECHUS JOCTOBEPHBIX PE3yJIbTa-
ToB. OmmbKka BHIOOPKH 1O (opMyJie TOBEPUTEIbHBIX
WHTEPBAJIOB COCTaBUT He Oosiee 7% C BEPOATHOCTHIO
HacTyIJIeHus: coObITHA He 6onee 5%.

Pe3yabTaThbl U 00CyKIEHHS

1. PaccmotpeHno coaepskanne nouatusi «CObIToBast
CTpaTerusi OpraHu3alum.

B coBpemeHHOI HayuHOU JIUTEpaType MOKHO BBI-
JEeNTUTh J1Ba MOJX01a K ONPEACICHUIO CTpAaTeruu CObI-
Ta. IlepBBI TOMXOM, TPEACTABICHHBIH B paboTax
B.H. HaymoBa u A.I'. ['0y10BBI, aKlIEHTUPYET BHUMA-
HHE Ha CTpaTeruu cObITa KaK Ha IMpolecce A0Jro-
CPOUYHOI'0 IUIAHMPOBAHUS, BKJIIOYAIOLIETO METOA0JIO-
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THIO OpraHU3alMM U yIpaBieHus cObiToM. B naHHOM
KOHTEKCTEe cTparerusi cObITa paccMaTpUBACTCA Kak
MHCTPYMEHT peanu3auuu ¢(uiocopun BeaeHus Ous-
Heca KOHKPETHBIM MpeNNpUATHEM-TIPOJABLOM [5, c.
200; 6, c. 10].

Bropoii nonxon, npemnoxennsiii JI.1. bapkanowm,
OTIpEJIeIIET CTPATEruio COBITa KaK CIIoco0 OCYIIEeCTB-
JIEHUsI KOHKPETHBIX NEHCTBHUNA, HApPaBICHHBIX Ha JI0-
CTaBKy TOBApOB U YCIYT OT IMPOU3BOIUTENS K TIPOMeE-
JKYTOYHBIM HJIM KOHEYHBIM motpeduresnsiM [7, c. 22].
B nanHOM cimyyae OCHOBHOM akLEHT CIENaH HE Ha
CTpaTernyeckoM IUTaHMPOBAaHUH, a Ha MPAKTUYECKUX
aCIeKTax OpraHu3alyy cObITOBOM AEsTEIbHOCTH.

Paznnune Mexny 3TUMH MOAXOJAaMU 3aKITHOYAETCS
B aKIIGHTE: TICPBBI pacCMaTPUBAET CTPATETHIO COBITA
KaK JOJIOCPOYHBIN YIIPaBICHUYECKUN IIPOLECC, CBS-

OxBaT pbIHKa

WMHTeHcMBHas
CenekTmBHas
NcknrounTtenbHas
PpaHLn3HasA

MeToa npogaxk
OnnopTyHU3M
MaccuBHas
HactynatenbHas
KoppynuuoHHas

3aHHBIA C IJIaHUpOBaHHEM U (uiocodueid BeleHHs
Ou3Heca, a BTOPOH — KaK TMPAKTHUYSCKUA MEXaHHU3M
JOBEACHUS MPOAYKLHUH 10 MIOTpeOuTens.

CObITOBas cTpaTerusi ONpeeNseT: MOCPETHUKOB 1
HX poJib B CGBITC, BO3MOKHOCTB OIlTa U PO3HHUIEI, I10-
TPeOHOCTh B TOCIE MPOAKHOM OOCITYXKHBAaHWH, OII-
TUMAaJIbHYIO CTPYKTYpY METOAOB U KaHAJOB CObITa, a
TaKXe CTPYKTYPY UEHBI [ KOHEYHOTO MOTPEOUTEINS.

2. PaccMOTpeHBI pa3auYHbIE MOAXOABI K KIIACCH-
¢ukanuu cObiTOBOW crpateruu. llpemnpusarue, mmia-
HUPYS COBIT, TOJDKHA OTMPEAEITUTHCS C TUIIOM COBITO-
BOM CTpPaTErHy, KOTOPBIE OMPEAEHAT IPUCYTCTBUE HA
poiHke. [Ipoanann3upoBaB paboOThl Pa3IUYHBIX ABTO-
POB MOXKHO HIPEAJIO KUTh CIENYIOLIYI0 Kiaccupuka-
U0 COBITOBBIX cTparernii [8, c. 181; 9, c. 13; 10, c.
219; 11] (puc. 1).

OpueHTauusa

MpogykToBas
OpueHTnpoBaHHas
Ha K/veHTa

KoMmmyHuKaummn
«BtanknsaHwue»
«BrarneaHue»
KombuHuposaHHas

Puc. 1. Ilogxoms! k K1accupuKamud COBITOBBIX CTPATETHH.
Fig. 1. Approaches to the classification of sales strategies.

WnTeHcuBHas cTpaTerus cObITa IpPEAIoyiaraeT
IIMPOKOE HCIOJIB30BaHUE IMOCPEIHHMKOB JUIsI OXBarta
MaKCHUMaJIbHO BO3MOXKHOTO KOJHWYECTBa MOTpedHTe-
neil, 9T0 0COOEHHO aKTyaJbHO JJISi TOBApOB U YCIYT
MaccoBOro cnpoca. E€ KIOYEeBBIM MPEUMYILIECTBOM
SBJISICTCS] YBEJIMUEHNE PHIHOYHOM J0IM U MOBBILIEHHE
y3HaBaeMocTu OpeHpa. OnHaKO NAaHHBIA MOJIXOA CO-
IIPOBOXKIAETCSI BBICOKOM KOHKYPEHLIMEM B LIEHOBOM
CErMEHTE.

CenexTuBHas cTparerusi 6a3upyercs Ha BBIOOPOU-
HOM TOJIX0JIE K CO3/IaHHI0 CeTH cOBITa, MoIpa3yMeBast
COTPYAHUYECTBO TOJNBKO C KBaTH(DUIUPOBAHHBIMU H
OTBITHBIMU TIOCPEIHUKAMH, KOTOpBIE 00JamaroT He-
00X0IMMBIMU 3HAHUSIMUA M HaBBIKaMH JJis1 () (EKTHB-
HOH peanu3alnuy IpogyKIUH.

UckirounTenbHas CTpaTerus OpPUEHTUPOBaHAa Ha
B3aUMOJICHCTBUE C €AMHCTBEHHBIM IaPTHEPOM, KOTO-
pOMY TpPEIOCTaBISAIOTCS OSKCKJIIO3WBHBIE IpaBa Ha
NPOJAXy U IPOJBH)KEHUE TOBAPOB.

OpaHmu3Has CTpaTerusl SABJSETCS Pa3HOBHUIHO-
CThIO0 MCKJIIOYMTEIBHON Mojenu cObita. E€ cyTh 3a-
KIIIo4aeTcs B Nepeaade ¢ppaHUaii3u roTOBOUM OM3Hec-
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MOJIEJIN, YTO MO3BOJISIET €My pa3BUBaTh COOCTBEHHOE
OPEaNpUsITHE C MUHUMAJIBHBIMU BJIOKECHUSIMH U TIO-
My4daTh CTAOWIBHBIN JOXOA B JOITOCPOYHOU TIep-
CIIEKTHBE.

[IponykT-opueHTHpOBaHHAsA CTpaTerus jAejaeT ak-
LEHT Ha XapaKTepUCTHKaxX TOBapa, Pa3BUTUH OpeHna
M MOMCKE HOBBIX BO3MOKHOCTEH I YIOBJICTBOPCHUA
noTpeOHOCTel KIMEeHTOB. B TO ke BpeMs KIMEHT-
OpPHEHTHPOBaHHas cTparterust Gpokycupyercs Ha H3y-
YEHUHU 3alpocOB LEJIEBOW ayIAUTOPHH, YTO CHOCOO-
CTBYET JIydllell CerMeHTallud pBhIHKa W IOBBIIIAET
YpOBEHb B3aUMOJIEHCTBHA C IOKYIATENAMHU.

OnmnopTyHUCTHYECKAsl CTpAaTerus HPUMEHSETCS B
CUTYyalusiX, KOrAa He0OX0OUMO BPEMEHHO COKPAaTHTh
WIK TIOJIHOCTBIO OCTaHOBUTH MPOJAXKH. DTO MOXKET
OBITH BBI3BAHO HEXBATKOHM TOBapa, OOHAPYKEHHBIMHU
nepexkTaMyu WM Pe3KUMH H3MEHEHUSIMH PBIHOYHOM
KOHBIOHKTYPBHI.

IlaccuBHas cTparerus UCHONb3YeTCs HIPU OTPAHU-
YEHHOM IPEAJIOKEHUH IIPOAYKIMU U BOCTpeOOBaHa B
KpYITHBIX TOProBbIX ceTsx. E€ ocHoBHas wmeinb - obec-
NedYeHne BBICOKOTO YPOBHS cepBHca W ynoOCTBa s



Modern Economy Success
ISSN 2500-3747

2025, Ne 2/ 2025, Iss. 2
https://mes-journal.ru

KJINEHTOB.

K uucny TpaaMIIMOHHBIX CTpaTEerdid Takke OTHO-
CUTCS HaACTymaTelbHas MOJEib, HamNpaBleHHAs Ha
3aBOCBaHUE MEPCICKTUBHBIX W TMPUOBUIBHBIX PHIHOY-
HBIX CETMEHTOB. Takoi MOAXO0J MOMOIacT KOMIaHUU
COXPAHUTh KOHKYPEHTHBIEC IPEUMYIIECTBA U YCIEIIHO
MPOTHUBOCTOSITH COTIEPHUKAM.

Koppymnuronnas crparerus Hpeanojaraet HHIU-
BUIyaJlbHBIA TOAXOJ] K NPEACTaBUTENSAM OpraHu3a-
UMH, TPUHUMAIOIINM PELICHUS O 3aKIIOYCHUU Clie-
JIOK.

Crparerust «BTankuBaHus» (push strategy) opueH-
THPOBaHA HA aKTUBHOE MPOABUKEHUE TOBAPOB UEpe3
JTUCTPUOBIOTOPOB, BKIIIOYAas ONTOBBIE W PO3HUYHBIC
npeanpustusi. [Ipon3BoANTENs UHHULIUUPYET COBITO-
BYIO aKTHBHOCTBL, Ipcajiarasd MNOCpCIHHKaM CKHUIKH,
OOHYCHBIE TPOTPAMMEI, PEKJIaMHBIE MaTepHalbl W
JIpyrue cTumylibl. ['JlaBHas 1EeIb 3TON CTpaTeruu —
00ecCIIeYnTh TOBapy MaKCUMaJIbHYIO JOCTYITHOCTb IJIA
KOHEYHBIX IIOKYTIaTeNel, YTO CIOCOOCTBYET POCTY
MPOJAX U PACIIUPEHUIO PHIHOYHOTO MPUCYTCTBUSL.

Crpaterust «srsiruBanus» (pull strategy) Hampas-
JieHa Ha Co3JlaHue TMOTPEOUTENBCKOrO CIrpoca, Mo-
OyXJasi KJIMEHTOB CaMOCTOSITENIbHO HMCKaTh TOBAp Y
npoaaBLoB. s 3TOro akTHBHO NMPUMEHSIOTCS Map-
KETUHIOBbIE MHCTPYMEHTHI, TAKUE Kak pekiama, PR,
MPOTPaMMBI JIOSUIEHOCTH M IU(PPOBOI MAPKETHHT, YTO
CIOCOOCTBYET YKperuieHHro OpeHma u (opmmpoa-
HUIO NPEAIIOYTEHUN y ayAUTOPHUHU.

KomOunupoBannass crtpareruss (push & pull
strategy) oObemuHSeT o0a TMOIX0Ja, oOecreynBas
cOamaHCHUpOBaHHOE TMpOJBIKEeHHE ToBapa. OHa
BKITIOYAET KaK CTHUMYJIHPOBAaHUE MOCPEIHUKOB, TaK U
(hopMHpOBaHHE YCTOMYMBOTO CIpoca y TMOTpeduTe-
neit. Takoit MeTon moMoraeT KOMITaHU! PPEKTUBHO
yIpaBisATh COBITOM Ha BCEX 3Taax M MOBBIIIATH KOH-
KYpEHTOCIIOCOOHOCTh B JOJTOCPOYHOM MEPCIIEKTHBE.
CpaBHHTETBHBIN aHATN3 HAHOOJIee YacTO MPUMEHsIC-
MBIX CTpaTeruii B cdepe OOLIeCTBEHHOTO MHUTAHHA
npeacTaBieH B Taom. 1.

Tabnuna 1

CpaBHUTENBHBINA aHATH3 COBITOBBIX CTPATETH M BO3MOXHOCTEHN MX MPUMEHEHHUS Ha PHIHKE OOIIECTBEHHOTO MTUTA-

HUsI.

Table 1

Comparative analysis of sales strategies and their application possibilities in the catering market.

Tun crpaterun Onucanue VYcnoBus npumMeHe- [IpumeHnenwne B cepe 00IIECTBEHHOTO
HUS MTUTAHUS
WNuTeHcuBHas Ucnonp3oBanne mmpokoit | [Mogxomut mist mac- | Kpymaele cetu ¢act-dyna, paboraro-
CeTH MOCPETHHUKOB JJIsi MaK- | COBOTO pPBIHKA, TOBa- | IMHUC uepe3 (paHUal3WHr U MapTHEPOB
CHUMAaIIbHOTO OXBaTa pbIHKA. | poB moBcenHeBHOro | (BkycHo u Ttouka, Pocrtukc, Burger
crpoca. King).
CernexTiBHas OTt00p mocpemHukoB ¢ yue- | Jlist mpeMuanbHbeix u | PaboTra ¢ OrpaHWYCHHBIM YHUCIOM IIO-
TOM WX KBaJM(WKAIWK W | CHEIHAIN3UPOBAH- CTaBIIUKOB TPOIYKTOB JJISI PECTOPAHOB
OTIBITA. HBIX TOBAapOB. BBICOKOH KyXHH.
Wckmountenbaas | Pabora Tombko ¢ omHuM | JIms  JOKCOBBIX W | PecTopaHbl BHICOKOH KyXHH, HUCIOIB3Y-
9KCKITIO3UBHBIM ~ TIOCPEIHH- | HHUIICBBIX OPEH/IOB. IOITHe HKCKIIO3UBHBIE TIOCTABKH HMHIpE-
KOM. JTUCHTOB WJIM YHUKAJIBHBIX OJIO].
dpanmm3Has Ilepemaua OusHec-monenu | PosHmunas ToproB- | CereBble Kade M pecTopaHbl, paboTaro-
(dbpaHuaiisy s caMoCTOsI- | JIsA, yCIyrH, oomenut. | mue mo ¢panmmuse (CkyparoB, CuHa-
TEJBHOTO BEJICHUs OM3HEca. 60on, Uk [NaTtno).
Iponykr- ®dokyc Ha xapakTepucTukax | Jlis yHHKambHBIX H | ABTOPCKHC PECTOPAHBI C IKCKIFO3UB-
OpUCHTHUPOBAHHAS | TOBapa U OpeHJIe. WHHOBAI[MOHHBIX HBIM MEHIO ((DBIOXKH-KYXHS, MOJCKYIISp-
TOBApOB. Hasi TACTPOHOMHUS).
Kiuenr- OpuentupoBaHa Ha u3yde- | Jlnst  cermeHtupo- | Pecropansl ¢ mepcoHalU3UpOBAHHBIM
OpUCHTHUPOBAHHAS | HAC MOTPEOHOCTEW ICIICBOW | BAHHBIX PBHIHKOB M | MCHIO, aJanTaius OJIOJ MOJa JAWCTHYC-
ayJUTOPHUH. IPEMUYM-YCIIYT. CKHE NPEANOYTEHHS TOCTEH.
Crparerus AxktuBHOe ctumynupoBanue | [IpoxBmwxenue depe3 | PaboTa ¢ mocraBkamu eibl yepe3 arpe-
«BTAJIKUBAHUS» NIPOJIaXK Yepe3 MOCPETHUKOB. | AUCTPHOBIOTOPOB. rarops! (Sunekc.Exa, Delivery Club).
(Push)
Crpareruss «BTs- | @opmupoBanue cmpoca y | Mapketunr u pe- | Co3gaHme yHHKAJILHOTO 00pasza pecTo-
ruBaHus (Pull) KOHEYHBIX ITOTpeOUTENEH. Kiama s GopMHpo- | paHa, MPOJABIKEHUE Yepe3 COICETH, WH-
BaHUs CIIpoca. (roeHcepoB.
KomOunupoBaH- Coueranne amemenToB push | Tlomxomut s kom- | CereBble pecTOpaHbl, aKTHBHO paboTa-
Hast (Push & Pull) | u pull-ctpareruii. TUIGKCHBIX PEIICHHH, | IOIMHe ¢ PEKJIaMOH, arperaropamu Io-
MacCcoOBOTO pBIHKAa W | CTaBKH W (paHUaN3M.
B2B.
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3. IIpoanamm3upoBaHbl OCOOCHHOCTH COBITOBBIX
CTpaTeruid Ha pbIHKE PECTOpaHHbIX yciyr. Tpaauiiu-
OHHAs KJIacCU(UKANUS MPEANPUITANA OOIIECTBEHHOTO
MUTaHUS PACCMATPHUBACTCS B Pa3IUYHBIX UCTOYHHUKAX
[12, c. 150; 13, 14]. Ona BKIIOYAET CICAYIONINE THITBI
3aBEJCHUI:

e Pectopansl (phIOHBIC, MUBHBIC, HAIMOHAIBHOMN
WK 3apyO0eKHON KyXHH);

e baper  (nmBHBIC,
KOKTEHIIb-0aphl);

e Kae (oOmero tuma, kxade-mopoxeHnoe, kade-

rpwib-0apbl,  MOJIOYHEIE,

KOHIUTEPCKas);

e CronoBele  (OOmIero  TWIa, JOHCTHYCCKHE,
KOPIIOPATUBHEIC);

¢ 3aKyCOYHEIE (menpMeHHBIE, ONMHHEBIE,

MTAPOKKOBBIE, THUITIICPUH, TaMOyprepHbIe).

Hpyroi moaxo/ K KiacCu(pUKAIllMU BKIIIOYAET Clie-
JYIOLIME THUIIbI 3aBEICHUN:

e  Pecropansl MPEMUYM-CErMEHTa
(He3aBUCHMBIE 3aBEICHUS, PECTOPAaHbl HM3BECTHBIX
nre-1oBapoB);

e  MynsTrdopmatHble cetr ((ppaHUIaii3UHTOBBIE
MPOEKTBHI);

e  KeiitepuHr (Bble3JHOE 00OCITY)KUBAHUE);

e  Ceru JeMOKpaTHYHBIX pEeCTOpaHOB (KoderHu,
MUIIEPUH | JP.);

e Ceru ObicTporo nutanus (pact-Gpya u cTpuT-
byn).

Tak >xe clemyeT OTMETHUTh, YTO Ha PHIHKE YCIyT
OOIIECTBEHHOTO TMUTAHHUA IOCTOSHHO TPOUCXOISAT
pa3nvHble M3MEHEHHsI, TOSBISIFOTCS HOBBIE (opMa-
Thl. Cpeay HUX MOXHO 0oTMeTUTh: Fast Casual ¢popmar
(kauecTBEeHHOE OOCTY)XUBaHHE II0 OTPAaHUYCHHOMY
MEHIO), JIOCTaBKa TOTOBBIX OJIOJ, BKIOYAs «TEMHBIE
KyXHU», QYIXOJUTBI MU GYAKOPTHI (IIPOCTPAHCTBO C
pa3sHOOOpa3HBIMU KYXHSIMH U pa3BJeKaTeIbHBIMU Me-
POTIPUATHIMH).

Takum 06pa3oM, peIHOK OOIIECTBEHHOTO MHUTAHUS
afanTUPyeTCsl K M3MEHEHHSIM TPEANOYTCHUH TOTpe-
ourteneil yepe3 BHeIpeHHE HOBHIX (popmaToB u mud-
POBH3AIIHIO.

B 3aBucrMocTH OT TUNA 3aBelleHHs OOIECTBEHHO-
TO MUTaHUS BEIOWPAETCS COOTBETCTBYIOMIAS COBITOBAS
CTpaTerust:

WHTeHcuBHAs cTpaTerusi MpUMEHsIETCs B 3aBeje-
HUSIX THna (acT-Qyn, rAe aKIeHT CTaBUTCS Ha Macco-
Boe pacmpocTtpaHeHne npoaykiuu. CelnekTuBHas
CTpaTerHsl UCTIOJIb3YETCSl B JIIOKCOBBIX PECTOpaHaX H
3aBeJICHUSX TOBBILICHHOTO 00CITy)KUBaHUsI, TAe HE0O-
XOJIUM OTOOp MapTHEPOB C BHICOKMM yPOBHEM KBaJIH-
(ukanmy. OpaHIIM3HAS CTpAaTerHsl XapakTepHa s
3aBeJJIeHUH MaccOBOTO MOTPeOJIeHHs, TAKUX KakK ¢act-
¢byn u mynpTH(OpPMATHBIE pEeCTOpaHHBIE JOMa, YTO
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MO3BOJISIET PACIIMPHUTH CETh ¢ MUHUMAIBHBIMH 3aTpa-
TamH.

Kpome BbIOOpa cTparernu, BaXKHbIM acIIEKTOM SIB-
JsieTcs NPUBJICUYEHHE M yAEp)KaHHE KIMEHTOB, YTO
TpeOyeT aKTHBHOTO MCIOJBb30BAHHS PEKIAMHBIX Me-
porpusitiii. DPdeKkTrBHOE MpUBIEUCHHE MOTPEOUTE-
neil obecriedynBaeTcs 3a CHYET HPOJYMaHHOI'O accop-
TUMEHTa, TBOPYECKOro Moaxoda K (HOPMHPOBAHUIO
MEHIO M KA4eCTBEHHOTO OO0CHyXHBaHUS. BaxHbIM
(akTOpOM SIBIISIOTCS TAKXKE MHTEPbEP 3aBENEHUS, U-
3aliH U OCBEIIEHHUE, CO3/AIOLINE IPUBJIEKATEIbHYIO
aTMocdepy ATl TOCETUTENEH.

4. Beimenens! (GaKkTOPHI, BIMSIONINE HA MTOBEACHHE
norpeduTesel, KOTopble HEOOXOAMMO YUUTHIBATH MPH
(hopMHpOBaHNH COBITOBON CTpaTETHy.

MapKkeTHHIOBOE HCCIIEOBAHUE TI0 ONpPEIEICHUIO
($akTOpOB, BIUSIOIIUX Ha BEIOOP COBITOBOM CTpaTerun
Ha PBIHKE YCIYT OOLIECTBEHHOTO MUTAaHHUS MPOBEACHO
B nioHe 2024 rona. IIpodwmib BEIOOPKH MOTYYEHHBIX
JAHHBIX COOTBETCTBYIOT 3allIaHUPOBaHHBIM. [lomy-
YCHHBIC PE3YJIBTAThl MOXKHO MPEJCTABUTH B CIIEAYIO-
meM 000OIIIEHHOM BHUJIE.

BrIsiBIIeHO BAMSIHUE TIOJIa M BO3pAcTa MOCETUTENEH
Ha BBIOOp KOHKPETHOTO 3aBelleHHs OOIIeCTBEHHOTO
nuTaHus. B jKeHCKol ayauTopun Hanbosee MOmysp-
HBIMH TUIAMHM 3aBEACHUH SABISIIOTCA PECTOPAHBI
(28,4% w3 uncna onpomeHHbx) u Kade (19%). [pu
3TOM II0 TEMAaTU4YECKOM HapaBIEHHOCTH PECTOPAHOB
B JKCHCKOM ayIUTOpHUH JOMHMHHUPYET NaHa3HuaTcKas
KyxHs (44%). BTopoe MecTo Mo MmOmyJIapHOCTH pa3-
JIeIUII pyccKash W uTalbsHcKad KyxHH (o 12,7%
COOTBETCTBEHHO). B My>kCKoii ayaAuTOpHH OTMEYaeTCs
paszmereHue MNPEANOYTeHUH B OTHOLICHWH BbIOOpa
TUTa 3aBEACHUS] OOIIECTBEHHOTO MHUTaHUs B 3aBHCHU-
MOCTH OT BO3pacTa PECOHIACHTOB. B rpymme motpe-
outeneit no 30 ner Hanboee MOMYJISAPHBIMH 3aBEe-
HUSIMH siBIstoTCSt Oapbl (43,1% ONpoIeHHbIX) U CTO-
noBeie win ¢dactdyn 3aBeaenus (26,3%). B crapuieit
BO3PACTHOI IpyIle NPeANOYTEHUsI OTIAIOTCA PECTO-
panam u 6apam (28,6% u 24% COOTBETCTBEHHO).

[IpoBeneH aHamu3 BaKHOCTH XapaKTEPHUCTHK 3aBe-
JIeHUs] OOIIECTBEHHOTO MHUTAHHUSA TPU BBHIOOpPE KOH-
KPETHOro MecTa moceuieHus. B pesynbraTe BbIsiBIIC-
HO, 4TO HauOoJblllee 3HAYCHUE HUMEET KaueCTBO NpH-
roToBJIeHHOW iy, 39,6% PeCIOHIECHTOB TTOCTABHIIN
Ha mepBoe Mecto. CepBHUC/OOCITy)XKMBaHWE M CTOH-
MOCTh (CpeHUH YeK) 3aHsUIM BTOPOE MECTO IO Bax-
HocTH Uit mocetuteneld (mo 18,3% ompomieHHbIX).
Crenyromymu 1o 3HaYMMOCTH ABJISIFOTCS CIIEYIOLIe
XapakTepUCTUKU: paszHooOpaszue meHio (14,4%), at-
Mocdepa/nu3aitn 3aBeneHus (12%) v Hamuume CTH-
Mynupyrommx akmui (7,2%).

BersiBeHB! (hakToOpHl, BAMSIONINE HAa BBIOOp MHTE-
pbepa 3aBeleHHA, KaK YacTH COBITOBOW MOJUTHUKU
npeanpusTas odmiecTBeHHOro mnuraHua. CoriaacHo
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HOJIY4Y€HHBIM JAaHHBIM, PECIOHAEHTaM OOJbIIE BCETO
HPaBHUTCSA OTCYTCTBHE HETPHUATHBIX 3amaxoB (19,6%),
gucrota (17,3%), a Takke ocBemleHHE U YIOOCTBO
Me0Oenu, KOTopble OTMEeTHIN 1Mo 13% pecrnoHIeHTOB.
HaumeHbpI1y10 OLEHKY OINpPOIIEHHBIX Nald HAIUYHIO
pacTeHuit M )KUBOTHBIX (IITUI) B 3aBeaeHuu (7%).

B pesynbraTe mccnenoBaHHMsS YCTAaHOBJIEHO, YTO
OOJIBIIMHCTBO PECHOHCHTOB MOJOXKHUTEIBHO OTHO-
CATCA K Pa3IMYHbIM HOBOBEJCHHUSM B 3aBEICHHSX.
Haunbonee mHTEpEeCHBIMU Ha3BaHBl TEMaTHYECKHUE Be-
yepa (28,7%), KOHIEPTHl My3bIKANBHBIX Ipym (25%)
U paszBiekaTenbHble moy (21,4%). OTMedeHo Takxke,
YTO BOCIPHUATHE HOBBIX (hopMaToB Oojee JOSAIBHO y
noTrpeduTeneld W3 MOJOJSKHOTO cerMeHTa (mo 30
net). U3 crincka crienuanbHbIX IPeIoKeHNH (aKIuii)
HauOOJNbIIEH  MOMyJISPHOCTHIO  TONB3YIOTCS  aK-
LIMH/KYTIOHBI Ha ClleAyromyto mokynky (37,2%), cme-
UabHOE MEHI0 10 0CO00H IleHe M3 Pa3IHYHBIX
crpad (30%) u 6uzHec-manuu (21%).

BuiBoabI

PesynpraTtel MccnenoBaHusT MOATBEPAMIHM BBICO-
KYIO 3HAYUMOCTb 3QPEKTHUBHOTO YIPaBICHHSI COBITO-
BOHM cTpaTervedl g TPEeAnpHusITHA OOIIECTBEHHOTO
MUTAHUS B YCJIOBHUSX KOHKYPEHTHOTO pbIHKAa. OCHOB-
HBIE BBIBOJIBI PA0OTHI CIIETYIOIIHE:

Omnpenenenue cOBITOBOI cTparernd. B xoxae ana-
mu3a OBLIO YCTaHOBJIEHO, YTO COBITOBAasl CTpaTETrHs
npeAcTaBiIsgeT co00i KOMIUIEKC Mep, HalpaBICHHBIX
Ha peau3alyio MPOAYKIHHA U YCIYT C Y4eTOM Ipe-
IMOYTEeHN ToTpeduTeneld, KOHKYPEHTHOW Cpeapl H
PBIHOYHBIX YCJIOBHH. BhlaeneHs! qBa KIFOUEBBIX MOJI-
x07a K popMUpOBaHUIO COBITOBOM CTpaTeruu: crpare-
THUYECKUH (IONTOCPOYHOE IUTAHUPOBAHKE) U TaKTHYe-
CKHH (OTIEpaTUBHOE yIPABJICHNE COBITOM).

Knaccugukanus cOpiToBEIX cTpaTeruii. [IpoBenen
0030p paszauyHBIX MoAesel cObiTa, BKIOYAs WHTEH-
CHBHYIO, CEJIEKTUBHYIO, UCKJIIOUUTENbHYIO, (paHIIN-

3HYI0, IPOAYKT- U KIMEHT-OPUEHTHPOBAaHHBIE CTpaTe-
THH, & TAKXKE CTpaTeruu «BrajgkuBanus» (Push), «Brs-
ruBanus» (Pull) m xomOuaMpoBanable Moaenn. Kax-
Jlasi U3 HAX UMEET CBOW MPEUMYIIECTBa U IPUMEHSET-
Csl B 3aBUCHMOCTH OT CHEUM(UKU PHIHKA U LIEIEBOU
ayJIUTOPHH.

AHanmu3 COBITOBBIX CTpaTeruii B OOIIECTBEHHOM
MUTaHUU. YCTAHOBJICHO, 4YTO MpPEANpHUsTHs O0Ile-
CTBEHHOTO NHTAHHS HCIOJB3YIOT IIUPOKHHA CIIEKTp
COBITOBEIX CcTpareruii. [[si ceTeBBIX pecTOpaHOB U
¢dacr-pyna sd@dexkTiBHA HHTEHCHUBHAs CTpaTErus
cOBITa C UCIOJIb30BaHUEM (hpaHUYali3WHTa U TAPTHEP-
ckux nporpamm. [IpemuansHbIe 3aBe/IeHNs Jalle OpH-
EHTHPYIOTCA Ha CENEKTUBHYI0O W HCKIIOYHUTEIHbHYIO
CTpaTeruio, YyAeNass BHUMAHUE 3KCKIIO3UBHOCTU
YCIIYT ¥ IPOTYKTOB.

H3meHeHne TOTPEOUTENBCKUX — MPEANOYTSHUH.
BrIsBIE€HO, YTO pacTeT MNOMYJISPHOCTH PECTOPAHOB
a3UaTCKOM KyXHH, a TaKKe CIPOC Ha yCIyru OBICTpPO-
o0 THUTAHHS M JOCTaBKH. JTO TpedyeT amanTanuu
COBITOBBIX CTPATETHIl ¢ aKIEeHTOM Ha IH(POBHIC TEeX-
HOJIOTWH, OHJIAMH-3aKa3bl U MAapKETHHT Yepe3 COIH-
aJbHBIE CETH.

Pousb 1iudpoBeix TexHoNOTMH. Vcnonb30BaHHE OH-
NMaiH-TIaTopM, arperaTopoB JTOCTaBKH U COIHAIb-
HBIX CETel CTAHOBUTCA HEOTHEMJIEMON YacThIO
YCIIENIHBIX COBITOBBIX cTpaternii. Komnanuu, akTus-
HO pa3BHBaronue NU(POBBIE KaHAIBI COBITA, MOIY-
YarOT KOHKYPEHTHBIE MPEUMYIIIECTBA 32 CUET PACIIIH-
pEeHUST KIMEHTCKOH 0a3bl M IMOBBIIICHUS JOSUIBHOCTH
notpeouTeNeH.

TakuMm 00pa3oM, pe3ynbTaThl HCCIEIOBAHUS TIO/I-
TBEPXKIIAIOT HEOOXOIUMOCTh TTOCTOSSHHOTO aHAIH3a
pBIHKA, ajanTanud COBITOBBIX CTPaTeTHH K MEHSIO-
IIMMCS YCIIOBUSIM M aKTHBHOTO WCIIONB30BaHUS IH(D-
POBBIX TEXHOJIOTHH IS TIOBBIIIEHUS! KOHKYPEHTOCIIO-
COOHOCTH MPEANPHUITHI 0OLIECTBEHHOTO MUTAHUSI.
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