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AHHOTaUUSA: TEMOU JaHHOTO HCCIIEOBAHKE SBISIETCS pa3padOoTKa apXUTEKTYpHOH MOAeTH WHPOPMaLUOHHO-
TEXHOJIOTMUECKUX CEPBUCOB MH()OPMAILIMOHHOM MOANEPKKH Cephl B3aUMOJIEHCTBUSA C MOTPEOUTENSIMU CETEBBIX
KOMITAaHWH (Ha TpUMEpe TOPTOBOHM OTpaciid M MHIYCTPHH TOCTCIIPUUMCTBA). AKTyalbHOCTh TEMBI OOYCIIOBJICHA
BBHICOKUM YpOBHEM 3HAUMMOCTH Ha JaHHBIX MPEINPUATHAX BONPOCOB obOecredeHust 3 eKTUBHOCTH
MapKETUHIOBOM [JESTENbHOCTH M MPOAaX B YCIOBHUSAX aKTUBHOW IHM(PPOBU3ALMHM SKOHOMHKH, (HOPMHUPOBAHHS
KOM(OpPTHON MOTPeOUTENHCKON Cpebl U psijia MHBIX (aKTOPOB MaKpPOYpPOBHS MPEINPUHIUMATENILCKONW cpelbl. B
X0JIe MCCIIeOBaHUsIMU ONpEAEICHbl OCHOBHBIE CTEHKXONAEPHI U UX TpeOOBaHMUs, IEePEUnCIIeHbl OU3HEC-TIPOLIECCH
u Ou3Hec-PyHKIMK B 00JIACTH YHpaBJICHUs B3aUMOOTHOLICHUSIMH C OTpedutensiMu. PesynbraTtom uccnenoBanus,
NpPE/ICTABIICHHOTO B CTaThe, CTala apXUTEKTypHas MOJENb WHPOPMAIUOHHO-TEXHOJIOTHUECKUX CEPBUCOB
UHQOPMAITMOHHON TOANEPKKH chepbl B3aMMOJCHCTBUS C TOTPEOUTENSIMH JUII CETEBBIX PHTEHIEpOB U
TOCTUHUYHBIX CETEH.
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Development of an architectural model of information-technological services of information
support for the functions of interaction with consumers of network business

Abstract: the topic of this study is the development of an architectural model of information-technological ser-
vices of information support of the sphere of interaction with consumers of network companies (by the example of
the trade industry and hospitality industry). The relevance of the topic is due to the high level of importance at
these enterprises of the issues of ensuring the effectiveness of marketing activities and sales, in the conditions of
active digitalization of the economy, the formation of a comfortable consumer environment and a number of other
factors of the macro-level business environment. In the course of the research the authors identified the list of main
stakeholders, systematized their requirements, listed business processes and business functions in the field of cus-
tomer relationship management. The result of the research presented in the article is an architectural model of in-
formation and technological services of information support of the sphere of consumer interaction for network re-
tailers and hotel chains.
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Beenenue

B3anmopeiicTBre ¢ MOTPEOUTEISIMI — 3TO OFHA W3
KITFOUEBBIX TPEX 00JacTell OMeparMoHHOW MOJENn
KOMMepYecKux mnpeanpuatui [11], Bkmrouaromas B
cebss psSm  BUOOB  JICATCILHOCTH  KOMITAHHMA,
HANPaBICHHBIX Ha (QOpPMHpPOBAHHE IICHHOCTHOTO
MIPEIUIOKEHHS U TOTPeOUTENeH, JOHECEHHEe 10 HUX
COOTBETCTBYIOIICH MH(OPMAIIUH O CBOCH MPOAYKIIUU
u yciyrax (mponBuxeHwue), a TaKXKe
HETIOCPE/ICTBEHHYI0 TIPOAaXy B O(IailH W OHIalH
pekuMe U GOPMHUPOBAHKUE CPEIU HUX JIOSUTBHOCTH.

B ycnoBusix akTUBHO pa3BUBAIOLIEHCA MpeAnpuU-

HUMaTeNbCKOW cpenbl  Poccuiickoit  @enepanuu,
MOJIBEP)KEHHOW  aKTUBHOMY BIHSIHHS — (DaKTOPOB
MakpoOypoBHs, Hambollee KPUTHYHO MpoOiieMa

NoJ/Iep)KaHus  YKa3aHHOM o00JlacTh  JIeATeNLHOCTH
dopmupyeTcs Ha 6a3e ceTeBBIX POSHUYHBIX TOPTOBBIX
KOMIaHUi (pUTeils) W TpeAanpusTHH WHAYCTPUU
TrOCTENPUUMCTBA (rocTUHHMLIBL, pecTopassl,
typdupmsl, MICE). O6bsicHAeTCS TaHHOE BBIpaXXKEHHE
N0 TOM TNpHUYMHE, YTO YIpaBlIeHHE MOJOOHBIMH
KOMITAaHUSIMH MMEET BUJI MHOTOYPOBHEBBIX CTPYKTYP
B pe3ysbTaTe (POPMHUPOBAHUS KPYNHBIX XOJAHUHIOB,
YIOPaBISIOMNX KOMIIAHUH MM COI030B, BBHUIY YETO
nH()OpPMAITMOHHASI CUCTeMa, HeoOXoauMmast I coopa
HEOOXOIUMBIX JaHHBIX, NPOBEIEHHS OIepauuid Hu
MPUHATUI peleHuit HUMEET CUJIbHBIN
CEerMEHTHPOBaHHBIN (pa3pO3HEHHBIN) HEOTHOPOAHBIN
xapaxrep [3].

B cBs3u ¢ 3TUM Tema pa3pabOTKHU apXUTEKTYPHBIX
peeHuii B cepe B3auMOnEHCTBUS C TOTPEOUTENIMHU
CETEBbIX MPEANPUSATUH PUTEIIEPOB M KOMIIAHUH
WHAYCTPUU TOCTENPUUMCTBA, B YACTHOCTH — MOJENHN
MH(QOPMALIMOHHO-TEXHOJOTHYECKUX CEpBHUCOB

Bu3aHec-npouecchl ynpaBneHusi B3aMMOOTHOLLEHUAMK C NOTpebuTensmm

YnpaeneHue npogaxxamu

YnpasneHue odnaiH
npogaxamu

YnpaBneHvne oHnaiH
npoaaxamu

WHPOPMATUOHHON
aKTyaJIbHBIM.

VYpaBiaeHUe MapKETUHIOBOM JESATENBHOCTBIO U
yHOpaBjieHHUd TpoJaXaMH TPAAUIMOHHO TPHUHITO
MpEJICTaBIsATh Kak J[BA CaMOCTOSTEIbHBIX BHJA
JESATEIbHOCTH KOMIIAHWH, 332 PEAIH3ALHI0 KOTOPBIX
OTBEYAIOT CAMOCTOSITENBHBIN CTPYKTYpPHBIE €IMHULIBI
(HEcMOTps Ha TO, YTO CaMU TPOJAXH BXOIAT B
KOMIUIEKC MapKeTHHTa U SBIAIOTCA MAPKETUHTOBBIMU
3ala4yaMH, OT pe3yJIbTaTUBHOCTH KOTOPBIX 3aBHUCHUT
3G PEKTUBHOCTh KaK MapKeTHHTOBOW, TaK M BCEH
KOMMEPUYECKOW JesATeNbHOCTH). B cBs3u TMOA0OHOM
MPAKTUKOW PEIIEHUS 110 COBEPIICHCTBOBAHUIO CHCTEM
YOpaBICHWs  JaHHBIMH  BHJIAaMH  JEATENBHOCTH
MPUHATO paccMaTpUBaTh HE3aBUCHUMO APYT OT Jpyra,
B CBI3U C ueM (OPMHUPYIOTCS NPOTUBOIIOCTaB-
JISIOLIUICS TIOAXOABI K YIPABICHUI MapKETHHIOM H
MpoAakaMu U BHYTPUKOPIOPATUBHBIE KOHMIHUKTEI [4;
&].

Ilo MHEHHUIO aBTOPOB HMCCIENOBaHUS, yNPaBICHUE
MapKeTUHIOM M YIpaBJI€HUE MPOJakaMHU CTOMT
paccMaTpuBaTh KaK KOMIUIEKC (CHCTEMY) YIpPaBICHUS
B3aUMOJICHCTBHA ¢ MOTpeOUTEeNsIMH (4TO TaKkKe
OTMeYaeT psiJi OM3HEC-NPaKTUKOB, Hanpumep [11]), 3a
peanuzanmio (QYHKIMH KOTOPOTO JOJDKEH OTBEYATh
€AVHBIN OTAeN yNpaBiIeHWS MAapKEeTHHTa U MPOJaX —
KoMMepUeckuil nenmaprameHT Ilpu 3ToM jaHHadg
NeSITeNbHOCT MPENCTaBIIeHA TAKUMHU JIByMsl Ou3Hec-
mpoleccamy, Kak  yOpaBICHHE  MapKETHHTOBOU
NEeSITeTbHOCTHIO U YIIPaBIeHHE TPOJaXKaMH, KOTOPBI,
B CBOIO OuYepelnb, CTOMT JEKOMIO3UpOBaTh Ha
yhpaBiieHHE OHJIaiH 1 odaifH nponaxamiu (puc. 1).

MOAAEPIKKH, CTAHOBHUTCS

Ynpaenexue
MapKeTUHIOBOM
NeATeNbHOCTLIO

Puc. 1. I'pynina OusHec-mpoieccoB HHTEpdeiica B3auMOACHCTBHUS C MIOTPEOUTEIIAMH.
Fig. 1. Group of business processes of the interaction interface with consumers.

B cBs13u ¢ 3TUM B X0/1€ IPOESKTUPOBAHUSI PEILICHUH,
HaIPaBJICHHBIX HA MOAJIEPKKY JAHHOMN JEATEIbHOCTH,
HEOOXOJMMO ONTUMAIBHO CHCTEMATHU3UPOBATH BCHO
HE0OX0AMMYI0 HHGOPMAIIHIO TT0 KAKIOMY U3 JaHHBIX
O6usHec-mporteccos [9].
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Cormacao psgy wucciemoBanuii [1, 6, 7, 10],
KJIIOYEBOW TEHAEHUMEH ONTUMHU3AIMU W  COBEP-
LICHCTBOBAHUS MAapPKETUHIOBOW  JEATEIBHOCTH U
MpOJaXx SIBJSICTCS TMPUMCHCHUE WHHOBAIIMOHHBIX
U(GPOBBIX TEXHOJOTHHA, B TOM YHCJIC TO3BOJISOIIAM



Modern Economy Success
ISSN 2500-3747

2025, Ne 2/ 2025, Iss. 2
https://mes-journal.ru

o0ecrnevynBaTh OMHHKAHAJIBHOCTh MPOJAXK, AHAIN3H-
poBaTh MJaHHBIE O TMOTPEOWUTENSIX ¥ MOBBIIIATH
YPOBEHb HX JIOSUTBHOCTH. JleHCTBUTENBHO, B YCIOBUSIX
AKTUBHOW NU(POBHU3AINMH, PA3BUTHS PHIHKA YCIYT BO
MHOKeCTBe  oTpacieii [5] u  (dopMupoBaHus
KOM(pOPTHOH TMOTPEOUTEIBCKON Cpeapl HCIONb30-
BaHUE IM(POBBIX TEXHOJIOTMHU CTAaHOBATCS BaKHEMH-
MM HCTOYHMKOM COBEPIICHCTBOBAHHUS JIEATEIIb-
HOCTH KOMIIAHUN U €€ KOHKYPEHTHBIX ITPEUMYIIECTR.
Ilo MHeHWI0O aBTOPOB CTaThH, IU(PPOBBIC
WHCTPYMEHTHI ONITUMU3AIUN KOMIUIEKCA YIIPaBIICHUS
MapKeTHHIOM MW  INpoJakaMH IIyTeM OKa3aHUs
WHGOPMAITMOHHOW TMOIICPKKH JTOJDKHBI yUUTHIBATH
BCE peamu3zyemble OuW3HeC-QYHKIIMHM ¥  COCTaB
YYaCTBYIOIINUX B UX PEATU3AI[MH YYAaCTHUKOB, B CBS3U
¢ 4eM 00s3aHbl METh APXUTEKTYPHBIH XapakKTep.
MartepuaJibl H MeTOABI HCCJICTOBAHMIA
Hambonee mocTymHBIM ¥ pacnpoCcTpaHEHHBIM
CITOCOOOM apXUTEKTYPHOTO MOJICITHPOBAHIS OU3HECA
HA CETOMHSNIHUN JIeHb BhICTymaeT «ArchiMatey.
WHCTpyMEHTapuii JTaHHOTO S3bIKA TPEJOCTaBISCT
MTOJIB30BATEIISIM CIICAYIOIIHE BO3MOXHOCTH [ 12]:
— oIHMcaHuWe TpeX YpOBHEH cucrembl (OHU3HEC,
MIPHUIIOKEHUS, TEXHOJIOTHN )

— omucaHue TpEX BHUIOB OOBEKTOB, KOTOPHIE

COOTBETCTBYIOT CTPYKTYPHBIM 3J€MEHTaM (aKTHBHBIC
3JIEMEHTHI), COOBITHSIM, IpoleccaMm, (QYHKIHSIM
(moBeeHUECKME DBIEMEHTHI), a Takke OObeKTaMm,
MOJIBEPKCHHBIX HEKOTOPOMY BO3JICHCTBHUIO (TIACCUB-
HBIE DJIEMCHTHI).
ONMCaHWE MOTUBALMOHHOE pACIIUPEHHE MU
pacimmpeHne peain3anin, GOpMUPYIOIINX OMUCAHNE
pa3pabOTKH ¥ IUTaH BHEIPCHUS apXHUTEKTYPHBIX
peuieHui.

Pe3yabTaTthl u 00cy:KIeHUSs

Kak yxke OBUIO OTMEYEHO BbIIIE, KIIOYEBBIM
HaIpaBlieHUEM ONTHUMH3AINU JeSTEIFHOCTH KOMIIa-
HUH CETEBBIX PO3HUYHBIX W TOCTHUHHUYHBIX KOMITAHHUN
BBICTYIAeT pa3pabOTKa CEPBUCOB, 00ECIICUUBAIOIIIX
MHGOPMAITMOHHYIO TOJIEPIKKY ISl KaKIoW OM3HEC-
(DYHKIINH peann3yeMbIX OM3HEC-IIPOIIECCOB B 00JIACTH
B3aUMOJICUCTBUS ¢ MOTpeOuTeNsIMu. B CBsI3u ¢ >TuUM
HEOO0XOIMMO ONPEAETHUTh, KAaKyl0 POJIb OHU 3aHUMAIOT
W Kakoe 3HAa4eHWE OHH WMEIOT B OCYIIECTBICHHU
nesTeNnbHOCTH. I 3TOr0 MOKET OBITH MpeICTaBICHA
arperupoBaHHYI0 0a30BYI0 CEpBUC-OPHEHTHPOBAHHO
ApPXUTEKTYpY KOMIIaHuH (puc. 2).

‘ Kartanor cepeucos

Ob6HapyHeHue

My6nukauus

Cepsuchbl
Ynpasnerue 3awuma
MNotpebutent cepeucos +«—» MNpoealiaep cepBUCcOB |
Hocmyn

Puc. 2. bazoBas cepBUC-OpHEHTUPOBAaHHAS apXUTEKTypa [2].
Fig. 2. Basic service-oriented architecture [2].

Ha ocHoBanum Mojenu, MpeACTaBICHHON Ha
PUCYHKE BBINIE, a TAaKKe NMOHMMAaHUS TPaJAHLIMOHHBIC
CTPYKTYPBI YIIPaBJICHUS MapKETHHIOM W MPOJaKaMH
(0 KOTOpBIX OBUIO CKa3aHO paHee), CTAHOBUTCS
JIOCTYTTHBIM CUCTEMaTHU3alus MepeyHs
CTEHKXOJIJIEPOB, TO €CTh 3aMHTEPECOBAHHBIX JMII, B
JaHHoi  obOmactu. JlaHHBIA  9Tam, — COIJIACHO
«ArchiMate», sBISeTCS OCHOBOIOJArAIOMIUM JUIS
MOJEIMPOBaHUS  MOTHBAaLlMOHHOTO  PaCIIHPEHHA,
KOTOpBIfI BBICTYIIACT KOHIICIITYAJIbHBIM OITMCAHUEM
pa3pabOTKH HOBOTO apXUTEKTypHOro pemieHus [12].
K  crelikxonmepam B o0macTd  ymHpaBJICHUS
B3aUMOJICHCTBUSL €  MOTPEOUTEISIMH  OTHOCHT:
reHepaNbHOTO IUPEKTOPa, ONEPAIHOHHOTO TUPEKTOPa
(IMpEeKTOPOB  OTHENBHBIX TOPTOBBIX/TOCTUHHUYHBIX
00BEKTOB), KOMMEPUYECKOTO AHWPEKTOpa (IUpEKTOpa
JlerapTaMeHTa MapKeTHHTa U MPOJIaxK), PYKOBOAUTEINS
NT-penapramenta, pUHAHCOBOTO AUPEKTOPA, & TAKKE
CaMMX NOTpeOUTEIEH.

197

Ha ocHoBanmu mpencraBieHHBIX Ha pHc. 1 Tpéx
OWM3HEC-TIPOIECCOB, (hopMupyIOIIIX o0nacth
yIpaBlicHUS B3aWMOJICHCTBUS C MOTPEOUTEISIMU, a
TaK)Xe MEePEeUrCICeHHOr0 PaHe CIHUCKA CTEUKXOJAEpPOB,
MOXXKHO ONepenTh WX TpeOOoBaHWS B paMKax
peanm3zanuy  KaKIOTO0 W3 OM3HEC-TIPOIIECCOB.
TpeboBanus, corimacHo «ArchiMate», omnpenenstorT
MOTPEOHOCTH, HEOOXOOWUMBIE  JUIA  pealn3aiuu
MPOEKTUPYEMBIMA  WH(OPMAITMOHHO-TEXHOJIOTHYEC-
KHMH pEHICHUSIMU, TO €CTh T€ CBOICTBA, KOTOPBHIMH
OHH JIOJDKHBI 0071a1aTh [12].

ArperupoBaHHbIe crienupudeckue TpeOOBaHUS
CTEHKXONIepoB K HWH(GOPMAIMOHHO-TEXHOIOTHIEC-
KHM CepBHCaM MOJACPKKH OM3HEC-TIPOLIECCOB yIPaB-
neHust ohnaiiH mnpogakaMu, YIIPaBICHUS OHJIAIH
MpofJakaMd W yNOPaBICHUS  MapKEeTHHTOBON
JIESTETBHOCTBIO  JJISl  CETeBBIX  pHUTEiyiepoB  /
TOCTUHUYHBIX KOMITAHUU MIPEICTaBICHBI Ha puC. 3-5.
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AsTomatn- /7
3auus yyeta
nocTynneHus
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ABTOMatusaums /7
ynpaeneHus
XKUBHEHHBIM
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ABTOMaTU3auus /7
cUCTEMBI
obcnyxuBaHua

Crevikxonaepb! (ynpasneHue odnainH npoaaxamu)

Dukcauns g
peknamaumin

WHTerpaums /7
Mexay
KOpropaTUBHBIMU
cucTemamu
c1cTeMon
«YecTHbIl 3HaKk»

ABTOMaTU3aLMS yueTa /7
MapK1poBaHHOro
ToBapa

(camooGcnyxuBaHue)

MHBeHTapusaLms TML| n U
CBOp AaHHbIX O TeKyLIMX
ocratkax TML| B PTI

Bsaumopeiicteuec /7
nocTaBLLMKaMM 1
coBCTBEHHbIM
npownseogcTeom CTM

ABTOMaTU3aLMS ynpasneHusi ToBapHbIMU [7
KaTteropuamu, Konnekunamm (ceaonawl) n KBOTaMu
accopTUMeHTa

Astomatu- /7
3auus
ueHoobpa-
30BaHUs

AsTOMaTusaums /7
ynpaenexus
BbIKIaKoM
TOBapa u
oTCnexvBaHve
AswkeHns TML|

AsTOMaTU3aLUs D

KOHTpOIs kayecTea
TOBapOB W paboTh

AsTtomatu- /7
3auus
pa6oTkl ¢
LeHHUKaMu B
PTM

WHTerpaumac /7
KOpropaTuBHbI-MU
1 BHELUHUMU
nHbopMaLLMoH-
HbIMW CUCTEMaMU

ABTOMaTM3aLus g
KOHTPONA paboTkl
obopynosaHus

nepcoHana

AsTOomMaTM3aLUs TOProBbIX /7
3ar1oB, KACCOBOW 30HbI,
TEeXHONOrM4eckux LIexoB

ONTUMU3aLMS TOBAPHOTO U /7
domHaHcoBorO yyeTa

ABTOMaTM3aLus BbiObITUS ToBapa (mopya, /7
Kpaka, crmcaHue npu Npocpoyke, BO3BPAT) 1
reHepaL1sa oT4eToB

Puc. 3. Monenp TpeOOBaHMI CTEHKXOJIEPOB CETEBOH KOMIIAHUHM IS CepBHCa MH(OPMAIMOHHOM IOIIECPIKKH
Ou3HEec-TIpoIecca ynpasieHus oQuiaiiH mponaxamu (Ha IpUMepe pUuTeia).

Fig. 3. Model of stakeholder requirements of a network company for the information support service of the
business process of offline sales management (using retail as an example).

CornacHO NpeCTaBICHHBIM Ha PUCYHKE JTaHHBIM,
TpeOOBaHMUS CTEUKXOJIJICPOB CETEBON KOMITAHUU IS
UT-cepBuca moanepKKu  ympaBiieHHs — oduiailH
OpojaXaMd — 3aKIIOYAlOTCs B HEOOXOIMMOCTH
CO3MaHMSA WHTYUTHUBHO TOHSATHOTO W (yHKIHO-
HAJILHOTO ~ MHCTPYMEHTa, KOTOpBIH  obOecreuut
ONEpaTUBHBIA JOCTYl K JaHHBIM O MpoAakax,
KIMEHTCKONH ©0a3e W TOBapHBIX 3amacax. BaxHbIM
ACIeKTOM SABJISIETCSI MHTETpalysl C CyIIEeCTBYIOIIHUMU
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CHUCTEMaMH, MO3BOJIAIONIAsl ~ aBTOMATH3HPOBATH
MpoIecchl  OTYETHOCTH U AHANUTHUKUA.  Takxke
TpeOyercs o00ecneunTh HAJeKHYI) Oe30IacHOCTh
JaHHBIX M BO3MOXXHOCTh MAacIITaOMpPOBAaHHS CEpBUCA
B 3aBUCHMOCTH OT pocTa OusHeca. CTeHKXomnaepb

AKICHTUPYIOT BHHUMaHHC Ha IMOJIB30BAaTCIBCKOM
OMBITE, TMOAJEPKKE PA3NIMYHBIX  YCTPOWCTB U
obecrnieyeHUU CBOEBPEMEHHOMU TEXHUYECKON
HNOJIEPKKU.
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Crenkxonaepsb! (ynpasneHue OHNanH npoaaxamu) CO

AsTomMati- /7
3auus pabortbl ynpasneHus
canta 0OCTaBKOM

OHNaiiH 3aKa3oB

AsTOMaTU3aums /7
y4eTa BO3BpaToB

X KOPNOpaTUBHBIMM
Obecneveqve /7 cucTemMamn U
SMEKTPOHHOTO 0bMeHa CUCTEMON «UeCcTHbIN

AaHHLIMA 3HaKk»

ONTUMU3aLMA BHYTPUTOPOACKON NOTUCTUKA U /7
aBTOMaTM4ECKOe (hOPMUPOBAHIE MapLLPYTOB
AN OCTaBKN

ABToMaTM3aLus /7

WHTerpauus mexay g

AsTOMaTH- /7
3auUua OHNamH-
KOHCAINTUHra

3auwurta £
KOHcbMaeH-
LManeHbIX

[aHHbIX

ABTOmMaTtusauus /7 MoHuTOpUHr =

ynpaenexus MHTerpaLui u
MOBUNBHLIMK cepBepHoOn
COTPyAHUKaMK MHOPaCTPYKTYpbl

ABTOMAaTW3aLWs pacyeTos, /7
peanuaaums 1 KOHTPOIb
GaHKOBCKMX onepauuii

Puc. 4. Mogens TpeGOBaHMIA CTEHKXOJIEPOB CETEBOM KOMIAHWUHU IJIsi cepBHca MH(YOPMAIIMOHHON MOANEPKKU
Ou3Hec-TIpolecca YIpaBiIeHUs OHJIaiiH TpoaakaMu (Ha IpUMepe puTeina).

Fig. 4. Model of stakeholder requirements of a network company for an information support service for the
business process of online sales management (using retail as an example).

CoracHo TpeacTaBiICHHOW Ha PUCYHKE MOJIEIH,
TpeOOBAHUI CTEHKXOJIJIEPOB CETEBON KOMIAHWH IS
pa3zpaboTku cepBrca HH()OPMAIMOHHON TOIEPKKH
yIpaBieHUs OHJIAWH IpoJakaM BKIIOYAIOT B CeOs

AQHAJIMTUKW, YIpaBIeHUS 3aKka3aMd W paboTel C
KIMEHTCKUMH  JaHHBIMH.  BaXXHBIM  acHeKToM
ABisieTcss obecneyeHne O€30MacHOCTH JaHHBIX U
3aIMThI, a TakXke YHOOOHBIM wuHTepdeiic s

co3aHue 3¢ eKTUBHOM m1aTGOpPMBI, BHYTPEHHMX II0JIb30BaTEIICH, MOICPKKAa MOOUIBHBIX
O6€CHC‘II/IBaIOH_IeI71 aBTOMaTHU3alluio0 IIpo1EeCCOB YCTpoﬁCTB 1 BO3MOXXHOCTbH HaCTpoﬁKH OTYECTOB.
Creikxongepsl (ynpaeneHwe MapkeTUHrOBOW AeATEeNbHOCTLI0) co

WnTerpauus g

MapKETMHIOBbIX Hopmanm3auus
nnarcgopm 3anpocoB
ABTOMaTmsaumMa /7 AHanutuka 7
pacnpocTpaHeHus NpOBOANMbIX
KOHTEHTa KOMMYHUKALWiA 1
MapKeTUHIOBbIX
MeponpuaTUiA

leHepauusa ot4yetos, cbop /7
[aHHbIX 1 UX BU3yanuaaums

Knactepuaauusi n D

AeTomatusa- /7
ums pacnpo-
CTpaHeHus
KOHTEHTa

ABTOMaTM3aLms /7
ynpasneHns
meaua-
KOHTEHTOM

ABTOMaTM3aLUMA /7 ABTOMaTU3aLMA /7
MapKeTUHroBown MapKEeTUHIOBbIX
aHanuTHKM 3anay

WMuTerpauna CRM-cuctembi ¢ /7
CUCTEMaMU aHANUTHKA

Puc. 5. Monens TpeOOBaHMI CTEHKXOJIEPOB CETEBON KOMIAHWH IS cepBHCca MHGOPMAIMOHHOW ITOMICPIKKA
Ou3Hec-Tporiecca yrnpaBiIeHHs MAPKETHUHIOBON JIESITEIbHOCTEHIO.
Fig. 5. Model of stakeholder requirements of a network company for the information support service of the

business process of managing marketing activities.

Ha ocHOBaHMM JaHHBIX PHCYHKa BBIIIE MOXHO
CKazaTh, YTO TPeOOBaHMS 3aWHTEPECOBAHHBIX JIHL B
o0JacTH ONTHUMHU3AIMHN YHPABICHUS MapKETHHTOBOH
JesITeIbHOCTH IyTeM pa3paboTku M BHeapenun WUT-
CEPBHCOB, HAIIPaBJIEHHBIX Ha €€ MOIACPXKKY,
BKIIIOYAIOT B ce0s WMHTETpanui0 MapKeTHHTOBBIX
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miatpopm U CRM-cucteMsl, a Takxke oOecredeHue
aBTOMaTHU3alul pabOThl C KOHTEHTOM, OT3bIBaMH,
peanmu3alMi KOMMYHUKAaTHBHOW MOJHUTHKH, a TaxKe
AQHAJMTUKU ¥ OTYETHOCTH.

Takum 00pa3oM, Ha JAHHOM 3Tale MCCIEIOBAHUS
aBTOpaMu ObLTH OTIpe/IeIICHbI OCHOBHBIC
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CTEHKXONIEPhI, 3aTPOHYTHIC B XOJ€ MPOCKTUPOBAHHUS
HOBBIX apXUTCKTYPHBIX PELICHH, HANPABICHHBIX Ha
UHPOPMAITMOHHYIO TOJUICPKKY B3aUMOJACUCTBHS C
NOTPEOUTENSIMH, & TaKKEe HIACHTHPUIMPOBAHBI HX
OCHOBHBIX TPEOOBaHHIA.

B coorBerctBun ¢ wmerogom TOGAF
CO3IaHue

ADM,
APXUTEKTYPHBIX PELICHWH HaYMHAeTCS

MO/JICJIMPOBAHHSI HETIOCPEICTBEHHON OM3HEC-apXUTEK-
Typbl. PaHee aBTopamu yxke ObLIM Tpe/ICTaBICHBI HA
puc. 1 OwusHec-tiporieccsl, Gopmupyromme cdepy
B3aMMOZCHCTBUs ¢ moTpedurensimu. Crlemyroimum
maroMm  Oyner  SBIATBCS ~ OOHapyXeHWe U
JOKYMEHTHpPOBaHWe On3HeC-QYHKINH, BXOMAIINX B
JaHHBIE TIporiecch (Tabm. 1).

Tabmuma 1

[Tepeuennr OusHec-pyHKIMH OU3HEC-POLIECCOB ChEPhl B3aUMOICHCTBHS C MOTPEOUTEISIMH CETEBBIX TOPTOBBIX

KOMITaHUH (Ha mpuMepe puTeiina).

Table 1

List of business functions of business processes in the sphere of interaction with consumers of network trading

companies (using retail as an example).

Buznec- YnpasneHue npogaxamMu VYnpasneHue MapKeTHHIOBOM
IIpOLIECC VYmpasneHnue VYmpasneHnue JEATENBLHOCTBIO
odaitH mpoTakaMu OHJIAMH MPOJIaXKaMu
busnec- —Iloctymneane TMIL B | — [Ipuem onnaiiH 3aka3oB — KoHTeHT-MapKeTHHT
¢byHKIUH PTII — O6paboTka oHialH 3aka- | — Email-mapkeTunr
— Peanmuzanms TML] B PTII | 30B — SMM
— MuBenrapuzanus TMII B | — locTaBka ommaiiH 3aka- | — PR-mapkeTunr (CBsi3m ¢ 00-
PTII 30B IIECTBEHHOCTHIO)
— Bosspar TML] — Omnnata onnaiid 3aka3oB | — EVENT- mapketunr
— O06paboTka BO3BpaTOB | — PexiamMHas 1esITenbHOCTh
OHJIaWH 3aKa30B — MapkeTuHroBas aHaJIUTHKA
Ilomobuoe mnpexncraBneHne OuzHec-PyHKIUNA B obecrieyeHne UHQOPMAIIMOHHOH MOIIEPKKU

chepe B3aUMOJICHCTBHS c MTOTPEOUTETIIMHU
JICATEIILHOCTEI0  TIO3BOJIICT ~ COTNOCTaBUTh HX C
TpeOOBaHUSIMH CTEUKXOIIJICPOB, KOTOpBIC

HEOOXOIUMO KOHKPETU3UPOBaTb U BOIUIOTUTH B
KOHEYHbIX cepBHucax. B coorBerctBunm ¢ TOGAF
ADM, CIEAYIOIINAM uarom pa3paboTKu
ApXUTEKTYPHBIX PpEIIeHHH SBISETCS  pa3paboTka
ApXUTEKTYPhl TPUIOKEHHUH, BKIIOYAIONIYI0 B cels
ormucanne WT-cepBHCOB, LENBbIO KOTOPHIX SIBIAETCA
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HEMOCPEACTBEHHBIX On3HEeC-DyHKINH.

OCHOBBIBAsICH Ha paHee MPEICTaBICHHBIX AaHHBIX
0 TpeOOBaHUAX CTEHKXOJIAEPOB U ONHCAHHON OH3HecC-
apXHUTEKTYype, aBTOpaMU ObUIH pa3paOdOTaHbl apXUTEK-
TypHBIE MOJENH HH(POPMAIMOHHO-TEXHOJOTHYECKHX
CepBUCOB HMH()OPMAIIMOHHOW TOAJCPKKH COOTBET-
CTBYIOIIMX OW3HEC-QYHKIUH, (OPMHPYIOIIHX OU3-
HEC-TPOoIIecCchl chepbl B3aUMOACHUCTBHSI ¢ TIOTpeOHTe-
nsmu (puc. 6-8).
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Moctynnexne TML, 8 PTM Al

T

Cepsuc ceepku ()
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ToBapHO-
TPaHCNOPTHON
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PR
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|
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cucTteMamn U
CHCTEMOH
«YecTHeli 3HaKk»
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CHMHXPOHW3aunn ¢
npoaaxamu

———
CepBuc oTenexueanmua (O
ABUKEHUs TOBAPOB B
PTN

Cepsuc hopmupoBanna ()
KO[I0B MapKUPOBKY Nof|
noctaeky TML|

p: ohnaiin n

Peanuaauus TML 8 PTN [A]

—

Cepsuc (an)
BBTOMATM3ALMM
KacCOBOW 30HbI

—

Cepeuc

ToBapoB

Cepeuc (an]
asToMaTU3aLMI
CHCTEMbI
oBcnyxuBaHua
(camoobBenykueaHue)

Cepeuc (=
UeHTpann3osaHHoro
YNpaBneHus Becamu

—

Cepeuc =)
LeHTpanu3oeaHHoro
YNPaBREHHA npawc-

yeKepamm

Cepeuc obecnevenna Wi-Fi (O
noctyna Ans norpeGuTenedi u
coTpygHmios ¢ TGO u
MOBHLHBEIMW KacCaMu

WreenTapusauus TMU e ()
PTN

=)
WHBEHTapH3aLA
BECOBbIX W WTY4HbIX

Cepenc cbopa gaHHbIX 0 (O
Tekylwux octatkax TML 8
PTN

=

Boaspat TMU A

—

Cepsuc =
aBToMaT3auMn
yyeTa BoiBbiThA
Topapa (nopya,

Kpaa, cnucaH1e
NpU NPOCPoUKe,
BO3Bpar

Cepsuc ukcaum O

pexnamaumit

CepBuc reepaln (O
0TYeTo8 No BLIBLITUI0

™,

Puc. 6. ApxutektypHas MoJieb WHQOPMAIIOHHO-TEXHOJIOTHUECKIX CEPBHCOB HH(MOPMAIIMOHHOW MOJJICPIKKU
ousHec-mpolecca «YnpasineHue odaaiH-mpogaxaMu» chepbl B3aUMOACHCTBHUS ¢ TOTPEOUTEIISIMH.

Fig. 6. Architectural model of information technology services for information support of the business process “Of-
fline sales management” in the sphere of interaction with consumers.

CornacHoO JaHHBIM PHCYHKA, pa3paboTaHHAsS apXu-
TEKTypa MOJIETIU CEPBHUCOB MOAAEPKKU YIpPaBICHUE
oualiH-TIpo/IaXkKaMH BKJIF0A€T B CeOsl KOMITOHEHTBI,

obecreunBaromue cOOp W aHAINA3 JAHHBIX O MPOJa-

YnpasneHue Q
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BO3BPATOB OHMAIMH
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Cepauic O
aBTOMaTU-
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ousHec-mporecca «YpaBieHHE OHIAWH poakamMim» chepbl B3aUMOICHCTBHUS ¢ IOTPEOUTEIIIMHU.
Fig. 7. Architectural model of information technology services for information support of the business process
«Online sales management» in the sphere of interaction with consumers.
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IIpencraBieHHas Ha pUCYHKE MOJEINb MPEICTaBIs-
eT co00i apXUTEKTypy Komruiekca cepBucoB WT-
MOJICPKKU OHJIAWH-TIPOJIAXK, BKIIOYAOINIUX B ceOs
WHCTPYMEHTHI aBTOMAaTH3aI[UN IpreMa, 00paboTKu u

peanm3anuy (IOCTaBKH) OHJIAMH-3aKa30B, pabOTHI ¢
MapKeTIuielicaMi W caiTaMH, OOpaTHOHM CBs3bIO, a
TaKXXe y4era, OTYETHOCTH U oOecrieueHus nHpopma-
IIMOHHOH 0€30MacHOCTH.

YNDaBneHMe MapKETHHIOBOM AEATENLHOETEIO N

EVENT- [ Kowrenr- () PR-uap A Email-map A A SMM A MapreTuirosan ananuTka Q
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T /—JA /—J f_/T ( 1
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coBumuANA Jnidoptaaiain werox o “ecxero Topunra Lot
OKCKB KOHKY- KOHKYDEHTOB (TpachHK, cbopa xoneep- oreton
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HTONNEKT-CBpT wTapecant n crameThm TapreTu#a o —— = ‘CBpEMC CoMeHTALMM NOTPEGTENGH: BO3PAcT, non, (O
avec wiTepeca, a
STy R el e i "NOLMM CARTOB B NOHCKOBLIX CHETEMAX N0 Spayaep T A
e ONPENENEHHEIM KNSRI CNOBaM
TemaTHKaM, nonY,
Cepamc O — BOIpACTY MT. A
wHTerpaLM =)
MAPKBTHITOBBIX TRHITEPHOR Cepeuc O
nnardopu (":"“;‘,':"w'::::: e Ce;;anc remspaLn (=) CEpBHCH! MAPKETHHIOBOR ABTOMATH3ALMN o BI-CHCTEMbI o
craTycax u (xonnTpex-uHr AaneHd € yueTom Cepanc c60pa AaHHBIX O PAINMYHBIX MAPKETUHIOBLX (). Cepauc O Cepeuc (O Cepaue (O
obpaiennx 70 Kawanam ol e KBHANAX W X BHATMD c6opa dopunpo- revepa-
CepByc aBToMATHIAWMH () wAoHT) ":‘;:’;RJ cBLABNeHK nanHeIx 1 ‘BarwA HH- T
pacnpocTpaneHms X BHaya- TepakTHa- orueton
i ronEypeHToR Cepaic aBTOMATHISMN MAPKETHHIOBLIX 38084 (O N s
Gopnos
CEpBMC CKBOIHOM AHANKTHKW NPOBOMMMbIX =
Cepsmcana (O’ Cepeuc MowuTopukra () "

cBopa panyTaum ceth,

AOPE: NAPCUHT,

PAIMETKA TOHANLHOCTU

CopeuC OUSHKM KIUSCTEA U YROBNETBOPSHHOCTH ()

yCaUms, Anowanox 1 noatop
TpynMmMpoBKa PENYTAUNOKHBIX C1IOB

Cepenc wiTerpauim CRM-CHOTEMY © CACTeMaMH ()
aHANKTHKH

Capsic reHepaLin oTieTos o

Puc. 8. ApxuTekTypHas MOJIeNb HHPOPMAIOHHO-TEXHOJOTHUSCKHX CEPBHCOB HH(MOPMAIIMOHHOW MOIECPIKKH
ousHec-mporecca «YpaBlieHHEe MApKETHHTOBOM IESITENbHOCTRLION CPEephl B3AUMOACHCTBYS C MTOTPEOUTEIISIMH.

Fig. 8. Architectural model of information technology services for information support of the business process
«Marketing activity management» in the sphere of interaction with consumers.

Mopens UT-cepBucoB B 007aCTH yNpaBICHHUS
MapKETHHIOM, IIPEACTABJICHHAs HAa PUCYHKE BBIIIE,
CUCTEMAaTU3HupyeT Bce HampasieHus WT-mopnepxkn
KOMIUIEKCA HaNpaBJICHUI MapKETHHIOBOM JESTEIbHO-
CTH ¥ aHAIUTHKH C MENbI0 UX (QYHKIUOHAILHOTO TI0-
KPBITHSI.

BrIBOABI

BaxHO OTMETUTH, YTO HA CErOAHSIIHUN JE€Hb phI-
HOK ToTOBbIX UT-pemennii B cpepe Toprosmu u roc-
TENPUUMCTBA TpeaiaraecT UU(POBBIE IMPOAYKTEHI,
BKJIIOYAIOIINE B ce€0s MEePEUNCICHHBIE CEPBUCHI B TOH
WM MHOU cteneHu. Tak, Hapumep, MPaKTUYECKH BCE
(yHKUMM yOpaBICHUsT MapKETUHTOBOH JESTEIBHO-
CcTbl0  obOecmeunBaroTcst  pazauuHbiMu  CRM-
CHUCTEMaMH, IpeAIaratolllMMU pPa3IMuHbIi NepeyeHb
KOHGUTYypanui, a QyHKIUKA OoQaiH MPOJaX — pas-

JUYHBIME CHUCTEMaMH W MOJAYJISAMH aBTOMAaTH3AINH
(mampumep, POS, cucrembl ¢ponT-0dhrca u 03k-
o(uca, a Taxke MOAYIIMH OPOHUPOBAHUS LIS TOCTH-
HUYHBIX npennpusituid). OZHAKO B YCIOBHSAX aKTUB-
HOTO U3MEHEHMsI BHEIIHEH cpefibl, B TOM YUCIIEe yX0/a
psiia IMOCTaBIIMKOB IMPOrpaMMHOrO oOecredeHus, a
TaKXXe pOCTa JIEJIOBOM aKTMBHOCTH M Pa3BUTHS BHYT-
peHHuX MT-TeXHONOrMH KpPYNHBIX CETEBBIX KOMIIa-
HUM TOTOBBIE PELIECHUS] BCE MEHBIIE YAOBIETBOPSIOT
TpeOOBaHUS CTEUKXOJIEPOB, B PE3YJIBTATE YETO pas-
BEpThIBaHUE Pa3pabOTaHHBIX MOJENEH Ha JECHCTBYIO-
IUX TPEeaNpUITHAX B paMKax COBEPIIEHCTBOBAHUS
UT-crparerun u dopmupoBanusi codbcrBeHHbix WT-
mwiatrGopM MO3BONUT CHOPMUPOBATH IPPEKTUBHOES
earHoe MH()OPMAIIMOHHOE POCTPAHCTBO.
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