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Annomayusa. Cmamovs 0000waem pe3yibmamvl KA4eCmEEHHO20 KOHMEHM-AHAAU3A  Y4eOHO-
Memoouueckoeo Kypca ousHec-mpekunea. Llenv uccnedoeanuss — onucams wecms Haubosee pacnpo-
CMPAHEHHBIX HA NPAKMUKe K1accos ouudbok ocnosamerneti IT-cmapmanog u nokazams, KaKumu pe2na-
MEHMUPOBAHHBIMU UHCMPYMEHMAMU MpeKep Nomo2aem KOMAHOAM MUHUMUIUPOBAMb COOMEEMCmey-
rowue pucku. B amou cmamve paccmampugaromcs ciedyowue uecms Kiacco8 owuboK: pasmvlmoe
guoenue U HecOANAHCUPOBAHHbINL memn; omcymcemeue 2nyounnoeo Customer Development; nesaxpoi-
mule insights 6 HADI-yukne; uckascenue oHum-sKkOHOMUKU, cMeujenue )oKyca Ha «3anue 1uooey eme-
CMO PacuiuKU y3Kk020 MeCma, cpblé MPeKWH-npoyecca U UHGAHMULbHASL KOMMYHUKayus. J{is Kaxicoo-
20 Kaacca onucauvl peenamenmuposannvie unmepeenyuu (SMART, uek-nucmol npobaeMHbIX UHMEPBBIO,
mabauyvt HADI, obpammuviii pacuém LTV / CAC, naunnaiin-ananus, nyoauunas mpeKuH-kapma), 3a-
Kpeniénnvle 6 mamepuanax Kypca. llonyyennas mooens popmupyem npakmuueckyio pamky camooua-
CHOCMUKU KOMAHO U 3a0aém HanpasieHus OdaibHeluel amudayuu 3@oexmusHocmuy mpeKuit-
nooxooa.

Kniouesvte cnoea: douznec-mpexune, mpexwn-kapma, Customer Development, HADI-yuxn, tonum-

akonomuxka, IT-cmapman, natiniain-ananus.

B Poccun npaktuka Ou3Hec-TpeKHMHIa Havasa
(bopMHpPOBATHCS OJHOBPEMEHHO C IOSIBICHUEM
®onpna pa3Butus uHTepHEeT-uHMUIMATHB (DPUN)
B 2013 r. Imenno torga B coctae ®PUM Obin
3alyIIeH akKcelepaTop, KOTOPBIM 3a Tpu Mecsa
IOMOTaJl cTapTanaM NPOBEPUTHh U MOATBEPIUTH
CBOIO OM3HEC-MOJIeNb, a PoHIYy — 0TOOpaTh TPO-
€KThI JJIs1 CJIEYIOLIMX payHA0B UHBECTUIUH [6].
B akagemuueckoil MIOCKOCTH MOJIOAOCTH MpO-
deccun oTpaxkaeT OOLIEMHUPOBYIO JUCKYCCHIO O
IepexoJe OT TPAaJIULHOHHONM MEHTOPCKOM MOJ-
JepKKU K poib--mMoaenu evidence-based lean-
coach, OpHEHTHUPOBAHHOM Ha HSMIHMPUUYECKYIO
npoBepky rumotes [2, 3]. [lapannensHo pa3nuy-
HbI€ MHCTUTYTHI Pa3BUTHSI — KOPIOpPATUBHBIE aK-
ceNlepaTophl, perHoHaJIbHbIE TEXHOMAPKU U 00pa-
30BaTeNbHbIE TUIONIA/IKK — 3aIyCTHIIN COOCTBEH-
Hble TPOTrpaMMbl MOBBIIMIEHUS KBalIU(pUKALUU
TPEKEPOB, UTO MPUBEIO K pa3HOOOpa3nI0 MOJIX0-
JI0OB U MHCTPyMEHTalbHbIX HabopoB. IlogoGHoe
MHCTUTYLIMOHAJILHOE MHOTr0o00pa3ue MNOoq4EpPKU-
BaeT HEOOXOJMMOCTb CHCTEMAaTU3alui 0a30BBIX
MOHITUH U IPAKTHUK, OOIIMX JJIs1 BCEX LIKOJI.

B y4eOHOM Mopyne Ou3HEC-TpeKUHI Oompee-
JeTCsl KaK TPEKIIH-COIPOBOXKJEHUE — pabora
CHELMAaIUCTa, KOTOPBIM Ha3bIBaeTCs “‘Tpekep’, C
KOMaHJI0M ctapTtana. Tpekep momoraer crapramy

noctuyb product-market fit, opranusys perysmsp-
HBI UK JUArHOCTUKH U (DOKYCHPOBKU Uepe3
TPEKITH-CECCUU M YCTPAHsS KIIOYEBBIC Y3KHE
Mecta. TakoW NOAXOJ COracyercs C JIOTHKOH
Lean Startup [4] u Customer Development [1].
Y4eOHble MaTepHaibl BBIACTSIOT THUIHYHOE
3aBBINICHUE OXXKUJAHUN — OCHOBATENN MPOTHO3MU-
PYIOT KOHBEpCHIO Ha ypoBHE 5%, TOrma Kak oT-
pacieBoit OeHUMapK JUIsl aHAJIOTUYHBIX KaHAJIOB
penko mpesbimaer 1%. CneuuaibHble JUArHO-
CTUYECKHE WHCTPYMEHTHI Kypca MPHU3BaHBI MPO-
BEPAThH a/ICKBATHOCTH MPOTHO30B IO PHIHKY, KO-
HOMHUYECKUM METPUKAM M UCIIOJTHEHUIO KOMaH/I-
HBIX 33J1a4, MOCKOJbKY MMEHHO 3/IeCh 3apOiK]ia-
FOTCSI KPUTHYECKHUE YIIPaBICHYCCKUE Y3KHE Me-
cTa. DTH HaONIOICHUS COTIACYIOTCS C pe3ylbTa-
TaMH CHCTEMAaTHYECKOro 0030pa CTapTaroB II0
Meroaonorun Lean Startup, cormacHo KOTOpoMy
OoJiee TMOJIOBHHBI HEyJau OOBSCHAIOTCS HEBEp-
HBIMU THUINOTE3aMH OCHOBaTesiel [2], a Takxke ¢
BBIBOJIAMU O KJIFOUEBOM POJIM YHPABIISIEMBIX IKC-
NEPUMEHTOB IpU co3faHuu «3enéHpix» ICT-
crapranoB [3]. CrnemoBaTeinbHO, CUCTEMHOE CO-
MPOBOXKJIEHHUE,  MHUHUMHU3HPYIOIIEE  OLIMOKHU
MpPEeANPUHUMATEISA, SBISACTCS OAHOW W3 BAKHBIX
MPEANOCHUIOK YCTOMYMBOIO pOCTa CTAPTAIOB.
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Henbto uccnenoBanus sBJISETCS pa3paboTKa
KOHLENTYaJIbHOW PaMKM HAa OCHOBAHUM KOHTEHT-
aHaJIM3a JOCTYMHBIX METOAMYECKUX MaTepHUajoB
OPHU, xoropas:

a) 00001IaeT  OCHOBHBIE
omnOku IT-npeanpunumarenei;

b) neMoHCTpUpYET, KaKUMH HHCTPYMEHTaMU
Tpekep ux ycrpanser (SMART-uenenonaranue,
TpekiH-KkapTa, HADI-IMKIBI, FOHUT-2KOHOMHMKA
u ap.);

¢) GopMHpYET TIEIEBOM UYEK-JIUCT ISl Orepa-
TUBHOM CaMOOILICHKM KOMaHJ KakK JOIOJIHEHHUE K
CUCTEMHOMY COIIPOBOKJICHUIO TPEKEPOM.

B nanbHeiieM B cratbe OyZJeT MOKa3aHO, KaK
CUCTEMHBIN MOAXO0J OU3HEC-TPEKHUHIa, OCHOBAH-
HbIi Ha WTEPALlMOHHOM IIPOBEPKE THUIIOTE3 U
LIEHHOCTHO-OPUEHTUPOBAHHON  OM3HEC-MOJEINH,
CHIDKACT PUCK KPUTHUECKUX OIIMOOK Ha paziuy-
HBIX 3Tamax pas3Butus [T-crapramos, 4TO COOT-
HOCHUTCS C KOHLENIMEH «apXUTEKTypbl LEHHO-
ctm» [5].

Marepuaibl 1 Metoasl

HccnenoBanue omnupaercss Ha COBPEMEHHYIO
MHTEpHpETalMi0 OCpexIIUBBIX MOAXOJ0B K HH-
HOBalusM B crapramn-cpene. Iloxg crapramom
MIPENIIOIIAaracTcsl MOJIOIasi OpraHu3alus B BBICO-
KOTEXHOJIOTHYHOM CEKTOPE, XapaKTepHU3yIOIIyIOo-
Cs1 BBICOKMM YPOBHEM HEONPEIEIEHHOCTH U IIO-
TEHIIUAJIOM OBICTpOro MaciuradupoBanus |[3].
ba30BBIM JIOTMYECKUM KAapKacoM CIIyKHT METO-
nosorust Lean Startup, Tpakryromas pa3BUTHE
NPOAYyKTa KaK HeNpepbIBHbIN UK  build—
measure—learn n HacTauBarollasl Ha paHHEH Ipo-
BEpPKE THMIIOTE3 O LIEHHOCTH C MHHUMAJIbHBIMU
BioxkeHusimMu [4]. C Hell comnpsiraeTcsl KOHILIETIIIHS
Customer Development, pa3rpaHn4MBaromas
MOUCK U DKCIUTyaTallio OW3HEC-MOAETH — TpeJ-
npuHuUMartens Gopmynupyer «sepcuro 0» moze-
JI1, BBIBOJUT U3 HEE TIPOBEpsSIEMbIE TOMYIICHUS U
CHCTEMHO (anbcu(UIUPYET UX Yepe3 KOHTAKT C
peiakoMm [1, 7].

IlocnenHioro nexaqy NOaHHBIE IMOAXOIBI BCE
yalle  paccMaTpUBAIOTCS  CKBO3b  NPU3MY
business-model thinking: 6u3nec-moaenb BBICTY-
IaeT KOTHUTUBHOM <JIMH30W», IMO3BOJAA NpE.-
MPUHUMATENO OBICTPO CBOPAYMBAThH CIIOKHOCTh
PBIHKA J10 YIIpaBJIsIEMOro Habopa 3JEMEHTOB «CO-
3/1aHUE — IOCTaBKa — U3BJICYCHHUE LICHHOCTW [5].
Ghezzi [2] noka3siBaeT, 4TO IMEHHO B TAKOM Ka-
4yecTBe OM3HEC-MOJeNb MpeBpalaercs B Habop
9BPUCTHUK, COKpALIAIOMIUX W3JEPKKH pPELICHUS
IIPEeANPUHUMATEIBCKUX 3a1ad. JlOMOIHNUTENBHOE

yIpaBlI€eHYECKUE

00OCHOBaHHE BaXHOCTH OEPEXIIMBBIX METOIHMK
naér Olek [3]: smnupuueckuii 0630p HKT-
CTapTaroB TOKa3bIBAeT, YTO NMpuMeHeHne Lean /
Customer Development nocToBepHO KOppemupy-
€T C YCTOMYUBBIM POCTOM U IMOBBIIIEHUEM HUHHO-
BallMOHHOW aKTUBHOCTBIO IIPOEKTOB.

C yuétoM 3TON TEOPETHUECKON paMKH Ipak-
TUYECKasi 4acTb CTaTbU MCIIOJIB3YET 33 OCHOBY
y4ueOHO-MeToanueckue Marepuansl dDoHmga pas-
BUTHUS nHTEepHET-uHUIIMATUB (DPUN). B HEX CO-
nepxkarcs tepmunbl CustDev, HADI u ronut-
HSKOHOMHKH, YEK-JTUCThI MPOOIEMHBIX MHTEPBBIO
U 11a0JIOHBI TPEKIIH-KAPT.

JInst BBISIBJCHUS THUIIOBBIX YIPABICHUYECKUX
OLIMOOK U CONOCTABICHUS X C MHCTPYMEHTaMH
TpeKepa INPUMEHEH KauyeCTBEHHBIM TeMaTH4e-
ckuil ananu3. [locnenoBaTenbHO OBLIN BHIIOJHE-
HBI CJIEYIOLINE TaIbI:

1. ®opmupoBanue Kopmyca — cOOp BCEX TEK-
CTOBBIX U I'paUueCcKUX MaTepHalloB Kypca.

2. OTKpBITOE KOJMPOBAHME — MapKHUPOBKA
(GparMeHToB, B KOTOPBIX OINHUCBIBAIOTCS MpobIIe-
MbI KOMaH/]{ MJIK METO/Ibl paboThI TpeKepa.

3. AkcranpHO€ KOJUPOBAaHUE — IPYIIIMPOBKA
KOJZIOB B ILIECTh KAaTEropuil OMHOOK, COOTHOCH-
MBIX C 3TallaMU COIIPOBOX/IEHHUS CTapTaIlOB.

4. KapTpoBaHne MHCTPYMEHTOB — COOTHECE-
HUE KaXIO0ro Kjiacca OMIMOOK C periiaMeHTHpPO-
BaHHbIMM uHTepBeHIUsAIMU: SMART / GROW-
CECCUsIMHU, YEK-TUCTAMU HMHTEPBHIO, TaOIULIAMHU
HADI, nepecuérom LTV / CAC, naiinaiin-
aHAJIM30M U MyOJIMYHBIMU TPEKIITH-KapTaMH.

Meroponornyeckass cxema  HUCCIEIOBAHMS
00bEINHSIET:

— UTEPAaTUBHBIM LIMKJI NPOBEPKH THUIOTE3 IO
Lean Startup n Customer Development;

— KQYECTBEHHBI TEMAaTUYECKUN aHAIU3 IS
CUCTEMAaTH3allM1 OINOO0K;

— COIIOCTaBJIEHHE PE3YyJIbTATOB ¢ HAOOPOM pe-
TJIaMEHTUPOBAHHBIX MPUEMOB Tpekepa st Ghop-
MHUPOBAaHUS MPAKTUYECKOTO YEK-JIUCTa CaMOojaHa-
THOCTHKH.

Takoil moxXo/ MO3BOJISIET CBA3ATh TEOPETUYE-
CKHE€ TPUHIUIBI OEpeXxIIUBBIX METOJIUK C KOH-
KPETHbIMH HMHCTPYMEHTaMHU CONPOBOKICHUS U
00ecne4nTh BOCIIPOU3BOIUMOCTD JUArHOCTUKU U
KOPPEKLIMH YTIpaBIeHUECKUX 0apbepoB B cTapTa-
nax.

PesyabraTsl u O0cyxnenune

Hacrosimee uccinenoBanue mo3BOJIMIIO BbIIE-
JUTh IIECTh TPYNI YHPaBICHYECKUX OIIHUOOK,
BCTpeyaromuxcss 'y crapranoB. Jlius Kaxaon
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IpYMNIbl HUKE MPEJCTaBICHbI (2) TUIIMYHAS MPO-
OnemMHass KapTuHa, (QUKCHUpyeMas B MeETOJIYe-
CKUX Marepuanax; (0) WHCTpyMEHTallbHas WH-
TEPBEHIUS TPEKepa, PEKOMEHIOBaHHAs B ITHX
&Ke JoKyMeHTax. Takoi ¢opmaT coxpaHseT MoJ-
HOTY aBTOPCKOTO Marepuaja 1 u3deraer mpuBHe-
CEHHUsl BHEIIHUX, HETIPOBEPEHHBIX KEICOB.

1. Pazmvimoe 6udeHue u HEKOPPEKMHbII
memn

[lepBoii omuOKoO# SBISETCS TO, YTO HA paH-
HEl CTaJuu MHOTME OCHOBATEIM OYapOBAaHbI
COOCTBEHHOM TEXHOJOTUEH U (POPMYJIHPYIOT 3a-
Jayy Kak aOCTpakTHOE «CTaTb Amazon’oM B
cerMeHTe X», He (PUKCHUPYST U3MEPUMBIX PHIHOY-
HBIX OpHEHTUPOB. [lo00HOE coCTOsIHUE OMHUCHI-
BAeTCs KaK ATaIl «TOPAT TJa3a, HET PEIICHUs» U
OTHOCHUTCS K NMepBOi (a3e AMarHOCTHKH HPOTyK-
ta. OJHOBpEMEHHO y4eOHBbIe MaTepHasbl JIEMOH-
CTPUPYIOT THUIIMYHOE 3aBbIIICHUE OXKUJAHUIL:
pacu€T KOHBEpCHH BOPOHKH Ha ypoBHE 5%, TO-
r7a Kak SMIMPUYECKU OeHUMapK AJis corocTa-

BUMBIX KaHaJOB peako npesbimaer 1%. B pe-
3yJbTaTe KOMaHAa JIMOO NEpEeCKaKuBaeT yepe3
KPUTUYECKHE TOYKM IEpexoja — MUHUMAJIbHbIE
xu3HecrocoOHsle Bexu (MVP) u sransl npuns-
THUS PELICHUH — paclbuiss yCUIHs, 1100 OyKcyeT
B HEOIPENeIIEHHOCTH, HE TOHWMas, KyJa JIBHU-
raTbcs Jajblie.

B pamkax kypca mpemnaraeTcsi JAByXdTalHas
npouenypa ¢poxkycupoBku «GROW — SMART».
CHayana Ttpekep mpoBoAUT  30-MHUHYTHYIO
GROW-ceccuro, 3amaBas BONPOCHI IO IlIaram
Goal, Reality, Options, Will, yto6s1 copmyiu-
pOBaTh «CBHIPYIO» Lieb. 3aTeM €€ YTOUHSIOT I10
SMART-kpurepusim  (Specific, Measurable,
Achievable, Relevant, Time-bound). Takas cBs3-
Ka TO3BOJISET 3a(UKCHPOBATH U3MEPHUMBIE OpH-
EHTUPBl U pa30UTh CTpaTErHyecKue 3ajauyd Ha
4ETKHE, TOCTIKUMBIC BEXH — OJJTHAKO Ha MPAKTH-
K€ TpeKepbl MOT'YT TMOKO aJanTHupoBath (opmaT
ceccuid M caM HabOp BOIPOCOB TMOJI KOHKPETHBIE
yCIIOBHS KOMaH/IbI.

G - uenb |
* Yero Tbl xo4elwb? M
* [Mouemy onga Teb69 3TO BarKHO? A
* KakK Tbl y3Haelwb, 4TO OOCTUI pe3ynbraTta? ) RT

R - TeKywiaa cutyauus

* Y10 yKe caenan ong AoCTUXKeHUs uenm?
+ KaKue ecCTb pecypcbl 4149 2TOoro?

* C KaKMMW CTOSTKHYJICA orpaHMyYeHm1amMmn?

O — BOZMOXHOCTM

* Y70 ewe MOXXHO cOoenaTb Aaa OOCTUMXKeHMa uenm?
e KTO UM YTO MOXET NMOMO4Yb B 3TOM?
+ KakoMy M3 BapMaHTOB Tbl OTOAlb npegnoyvreHme?

W - HaMepeHue

+ Kakum byoeT TBOM NepBbin Wwar?
* Kak Tbl Bbygelwb 37O genatb?
* Hy)XHO /N1 YTO-TO Y3HATb Nepen Hayvariom?

Puc. 1. Mogenr GROW

[Tocne Banuganuy e TpeKep MePEHOCUT e
B TpeKIH-KapTy (Tabi. 1): crpaTerundeckas 1eib
pa3buBaeTcsi Ha HEJENIbHBIC PE3yJbTaThl ¢ (UK-
CHPOBAaHHBIMH ITOKa3aTeNsIMH TIporpecca. Takoe
JIEKOMIIO3UIIMOHHOE 3a3eMJICHUE YCTpaHseT d(¢-
(hEeKT Ype3MEpHOro ONepeKaIoMIEero TeMma U Co-

31a€T y KOMaH/Abl KPAaTKOCPOUYHBIE BEXHU, JAOCTHU-
JKEHUE KOTOPBIX MPOBEPSIETCA HA €KEHEICIbHBIX
BcTpevax (uek-nuct Bompocwel Tpekepa — «YUrto
IJIaHupoBaliock?» — «Uto cuenano?» — «Ka-
Kue 0apbepsi?»).
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Tabmuua 1. CTpyKTypa TpEeKIIH-KapThl

Jara

Berpeua N°1

Berpeua N°2 Berpeua N°...
jara Jara

BCTpEYaMH
0 — He BBIXOJUT Ha CBS3b
1 — HAYero He caena

2 — caenan; Majo ¥ HE TO
3 — YaCTUYHO CJiejai

4 — crenan MHOTOE

5 — BCE€ cuenain

IBOBI€YEeHHOCTH

OHCHKa, KaK KIMCHT aKTHUBHO «pa60TaeT» MCKIY]

clIeAyIoIIel BCTpede.
[lnan Ha nepuon AYIOT P

Criucox 3a7a4, KOTOPbIC 3alUIaHUPOBAHBI CACIATH K

CBsi3aHBI C «pacIuTUEM» TCKYIETO OIrpaHUYCHUA.
IHe 3amonHseTcs JJIsL HepBOﬁ BCTpEUH.

Pe3ym,TaT 3a Iepuoa

Uto ynanock cenats U3 3allJJaHUPOBAaHHBIX 3a1a4?
Kaxoli pe3ynbTat noaydeH 1 KaXJI04 U3 3a1a4?

IHe Tak moHATEHI 3aga4mn?
IBCILTBLIN CII0KHOCTH?
He 65110 BpemeHu?

M T.J.

[MprunHa pacxoKaeHUA

[Eciu CACJIaHO HE TO, YTO 3alJIAHUPOBAHO, WM HE B
TOM O6’B€M€, YTO IIOILIO HE Tak?

'Y3K0€ MecTo

B yem Ha TaHHOM 3Tane y3Koe MECTO MpOoIyKTa?
I["te sxeaeMoe COCTOSIHUE PACXOJUTCS C TEKYIIUM?
Kakue manHble OM3HEC-MOJIENH HE TIOITBEPIKIEHBI?

Kak pacumBaTh y3K0€ MECTO  [KU.

B yem crpaterus paboThl 10 cieayoleii BecTpedn?
TesucHO omucaHue THIOTE3Bl U CIoco0a e€ mpoBep-

KonkpeTHble 3amauu 3amuchiBaioTcss B «[lman Hal
epro LIS CIEAYIONICH BCTpeUn

KommenTapuit
ce0s1 o NTOraM BCTpeun

[dro-To BaXHO, 4YTO TPEKEPE XOUCT OTMECTUTH IJIf

Takum o6pazoMm, kommiaekce «GROW —
SMART — TpekumH-kapTa» TpaHchopMUpyeT
HEOIpPENIENEHHOE BUJCHHUE B YIPABISIEMBIA He-
JENIbHBI PUTM, CHMJKas PUCK CTPAaTErMUECKOIO
pacdokyca crapTan-KOMaH/IbI.

2. Omcymcmeue  2nyounnozo  Customer
Development

Bropoii mmpoko pacnpocTpaHEHHOW OIuo-
KOW  sBisieTCs  MOBEepXHOCTHbIM  Customer

Development, xoraa KOMaHAbI CBOJAT U3Y4YEeHUE
MI0JIB30BATENEN JIMIIb K IEPBUYHBIM Pa3roBOpam
U HE Pa3BUBAIOT CUCTEMHBIN IMPOLIECC MPOBEPKU
runore3 o Oonu. Jlisg KOppeKTHOW Banuganuu
9KCIEPTHl PEKOMEHIYIOT IPOBECTU KaK MHHHU-
MyM 20 npoOieMHBIX UHTEPBbIO, IOKa B HE Me-
Hee yeM 60% ciydaeB HE MPOSIBUTCS YCTONYH-
BBIIl MaTTEpH NOJb30BaTeNbckoi 60au. Ha mpak-
THKE e CTapTarbl OOBIYHO OTPAHUYMBAIOTCS 5-7
OeceqaMy MM Cpa3y HPUCTYNAIOT K CO3JaHMIO
MVP Ha 0CHOBE BHYTPEHHUX JOIYIIECHUMN.

[TogoOHas mogmMeHa MPUBOAUT K TPEM OCHOB-
HBIM UCKa)KEHUSIM:

- Ommbounas cermenTanusa. Komanga ctpour
TUIIOTE3y LIEHHOCTH BOKPYI CaMOI'0 BBICOKOT'O
3arpoca, UTHOPUPYs YaCTOTHOCTh OOJIH.

- Hesepusiii npuopuretr ¢pynkuuit. opmupo-
BaHHWE (UY-IUCTA TPOUCXOAMT IO MPUHLHUITY
«YTO MOXKHO cZeNaTh OBICTPO», a HE «4TO CHH-
MET KIIIOUEBYIO MpoOJIeMy», H3-3a Yero Yacto
peanu3yroTcs TEXHUYECKH CIOKHBIE, HO BTOPO-
CTETIEHHbIE (PYHKIIUH.

- Uckaxxenne ananutuku. KoHBepcus paHHUX
MIOCAJI0YHBIX CTPAHUI[ OKa3bIBAECTCS 3aBBIILIECH-
HOMW: peKIaMHBbIe COOOILEHUs aJpecOBaHbl HEpe-
MPE3ECHTATUBHBIM OOJIIM M HE OTpa)karoT pealib-
HOTO CIIPOCa LIEJIEBOM ayIUTOPHHU.

JIist 5TOro MHCTpyMEHTalbHasl pEakIus Tpe-
Kepa J0JKHA BKIIIOYATh TPU IOCIEA0BATEIbHBIX
mara:

1. UHTEpBBIO MPOBOJAT M0 MATUITAITHOMY
YEK-JINCTY, KOTOPBIXA IOCIEN0BATENBHO UCCIEMY-
eT:

— KoHnrekct. Kak u B Kakux yCI0BHSAX IOJIB30-
BaTellb CTAJKUBAETCS C MPOOIIEMO.

Economy and Business: Theory and Practice, vol. 5 (123), 2025



391

-Economy and Business-

— ITocnenctBus. Kakue HeratuBHble 3G GEKThI
OHa BBI3BIBACT.

— Texymue «koctbuln». Kakue BpeMeHHBbIE
win  HedopMaJbHble CIOCOOBI  IOJIb30BATEIh
MPUMEHSIET 11 00X0/1a TPOOIEMBI.

— Ycunus pemennsi. CKOIBKO pecypcoB (Bpe-
MEHH, JCHET, CHJI) OH TPATUT HA ITH «KOCTBLII.

— Uneanpubiii Mup. Kak Obl osib30BaTenb Xo-
Ten, dYTroObl 3ampobiema Oblia pemieHa B
HaWIy4IlleM CiIydae.

2. Tabnuna nmarrepuoB «l{urata — bons — Ya-
cToTa». Y3 Ka10r0 WHTEPBBIO BBIITUCKU C KITIO-
4eBbIMU (PpazaMu TOJIb30BaTENIeH  («IUTATa»)
KOJUPYIOTCSl B TPU KOJIOHKU: (hOPMYITHUPOBKaA 00-
11 ¥ c4€Tuuk ynoMuHanui. Ilo xony cepuu uH-
TEPBBIO B TAOJIMIE PACTYT CUETUUKHU IS TIOBTO-
PAIOIIMXCS NATTEPHOB: BHU3YaJbHbIM 3aJI0OM 110
94acTOTe CHUTHAIM3HUPYET O MPUOIMKEHUN HACHI-
IICHUS TaHHBIX.

3. Kputepuit  nHaceiuenusa. Temaruyeckoe
HaCBIIIeHUE (KOrJa HOBbIE MHTEPBBIO BCE peke
JAr0T MPUHIUIHAIBFHO HOBBIE MATTEPHBI) JTOCTH-
raercs nocie ~20 riayOMHHBIX WHTEPBBIO, MpPHU-
yém 0k0J10 60 % pecroHACHTOB MOBTOPSIOT OAHU
U Te K€ KitoueBble 00iu. ToabpKo mocie BbINOI-
HEHHsI 3TOTO TIOPOTa BBISBICHHAS MpodiemMa re-
PEBOJMTCS B TUIIOTE3Y LIEHHOCTH.

Bce Tpu mHCTpyMEHTa TECHO WHTETPUPYIOTCS
B TPEKIIH-KapTy: B KOJOHKY «Validated Problem
Statement» BHocuTCs c(OPMYJIHpPOBaHHAS U
«3amabJIOHUPOBaHHAS» 0 YEK-THCTy 00Ib; 03
OTMETKH O JOCTIDKEHHH TIOpOTa HACHIIICHUS
(60% coBnagenuit mpu > 20 UHTEPBBIO) TPEKEP
He Ta€T KOMaH/Ie IBUTAaThCs AAJIbIIe TI0 CIIPUHTY .

ITpu cobnroaeHnH yKa3aHHOTO MOpOra MHTEP-
BBIO M CHCTEMAaTHYEeCKOM TNPUMEHEHUHU TaTTEPH-
MaTpUIlBl B pAMKax Kypca MPUBOIUTCS KEHUC «HH-
TEepHET-300Mara3un», rjae nocie 18 mpoOaeMHbIX
MHTEPBBIO U Tepe(opMyTUpOBKH LEHHOCTHOTO
MIPEUIOKEHUST KOHBEPCHUS JICHIWHTA BBIPOCTA C
0,8 % o 3,4 % 3a oAHY HENEN0 COPHUHTA. JTO
JNEMOHCTpHUpYET, uro Tiyookuit  Customer
Development mnoBBIIIAET PENIEBAHTHOCTh pe-
KJIAMHBIX KPEaTHBOB M IOCAIOYHBIX MaTEPUAIOB,
CHMKasi PUCK «MEPTBBIX» (DYHKIMHA MPOTYKTa U

yiIyuliasi KOHBEPCUIO «3aUHTEPECOBAHHOCTh —>
omwrmaray. MVP B Takux TecTax MOXKET NpPUHU-
MaTh J100YI0 (OpMy MUHUMATHHOTO SKCITHPUEH-
ca — ot eHauHTa 10 Telegram-uaTa WM 1eMOH-
CTPallMOHHOTO BHUJIEO — TJIABHOE, YTOOBI OH MO3-
BOJIST OBICTPO MPOBEPUTH CHOPMYJIUPOBAHHBIE
TUNOTE3bl. AJTOPUTM pPabOTHI CTPOro ClEAyeT
periaMeHTy Kypca: > 15 UHTEpBbIO — JTOCTHXKE-
Hue 75 % coBnaneHUil maTTepHOB 00K — Iie-
pedopMyIHpPOBKa [IEHHOCTHOTO MPEAI0KEHU —
IIPOBEJEHUE IKCIIEPUMEHTAIBHOTO TECTA.

3. Hezaxkpoimule insights ¢ HADI-yukne

OpHako gaxke mpu KOPPEKTHOM cOOpe METPHUK
CTapTall PUCKYeT OCTAaHOBUTHCA B TOYKE <«JIaH-
Hble 0e3 CMbICIa», eciii He (hOpMaU3yeT KIIto-
4yeBble BBIBOJBI. Metomudeckuii mabdion HADI
noM4EPKUBACT, YTO KBAAPAHT Insights sBrseTcs
00s13aTeNIbHBIM MEPEXO/IOM K CIIEAYIOIIENH THIIO-
T€3€; OTCYTCTBYIOLIUI BBIBOJ DKBUBAJICHTEH HE-
MPOBEAEHHOMY AKCIIEPUMEHTY (puc. 2).

TunnuHeli cOOM BBINVIAAUT TaK: KOMaHia
¢ukcupyer (akT KOHBEpCUs U3 PETUCTPALUU B
aktuBanuoo = 12%, HO He OTBE4aeT Ha BOMPOC
«mo4yemMy?» U He IUIAaHUPYS CIEIYyIOIIME IIaru.
Tpekep pemaet npodaeMy 4eTKUM periiaMeHTOM:

- mocne 3anojHeHust Onoka Data ceccusl He
3aBEpLIAECTCS, IOKa OTBETCTBEHHBIN HE BBIMMILET
MUHUMYM JIBa MHcaiiTa ¢opmara «Mbl y3HAIH,
4T0...»;

- KKl MHCAHT 00s3aTeNbLHO CBSA3aH C I1j1a-
HOM JI0pa0OTKU MPOAYKTa UM HOBOW TMITOTE30H,
3aHOCUMBIM B cTOJIOCL Action CIeIyIOIIEero UK-
na.

- UIHCAWT MPOXOJUT MUKPOBEpU(DUKAIIHIO: KO-
MaHJa 3a1aéT K HalJeHHOMY HaOIIOIEHHUIO IO
LETIOYKE MATh YTOUHSIOIMIUX «IO0YEMY?», 4TOObI
yOeauThes, 4YTO OHO KacaeTcs KOPHEBOM MpUYH-
HbI, @ HE IOBEPXHOCTHOI'O CUMIITOMA.

s 3ahuKCHpPOBAHHOTO BBIBOAA IMPETYyCMOT-
peHbl nBa o0s3aTenbHbIX mons: Insight Text u
Impact / Next Step. Takoit nBoitHo# popmar of-
HOBPEMEHHO OIHCHIBAET OTKPBITHE U 3aKPEIUISET
NeiiCTBHE, UCKITIOYas «JaHHbIe O3 CMBICTaY.
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Puc. 2. llTa6ion HADI-1iukna ¢ o6s3aTenbHbIM oseM Insights

4. Hckaorcenue 0HUM-IKOHOMUKU U RPOZHO-
306

TunuyHas aHanmuTUYECKast OlKMOKa HA paHHEH
CTaJUM COCTOUT U3 JIByX B3aMMOCBSI3aHHBIX MO-
MEHTOB. Bo-mepBbIX, KOMaH/bl NEPEOLEHUBAIOT
KO3 (ULMEHThl KOHBEPCHUU — TO €CTh, MAOJIO
II0JIb30BATENEH, KOTOpPHIE COBEPLIAIOT IIEJIEBOE
neiicTBue (Hampumep, MepexolsiT OT KIHKa I0
pexname K oruiate). Tak, MHOTHE pacCUUTHIBAIOT
ATOT TMoOKa3ateiab B 5 %, TOrma Kak OTpacieBOH
MEJMaHHbIN YPOBEHb JUISl KOHTEKCTHOM pEKJIaMbl
Haxonutcs B aumamnazoHe 0,7-1 %. Bo-BTopsix,
npu pacuére nokazateneit LTV (lifetime value —
MOXKU3HEeHHast 1eHHocTh kimenta) u  CAC
(customer acquisition cost — CTOUMOCTb NpHBJIE-
YeHHs] KJIMEHTa) YacTO «BBINAAAIOT» LIeJIble CTa-
TBU 3aTpaT: OOHYCHBIE NPOTPaMMBbI, KpOCC-
cybcunuu Ha JOCTaBKY, OTTOK BTOPOM M TOCIIE-
OYIOIIMX KOTOPT IOJIb30BaTeNEH, a TaKkKe NepU-
OJIMYECKUE JOIMOJIHUTENIbHbIE MPOJaXu (arcei-
ab1). M3-3a 3Toro LTV HcKycCTBEeHHO 3aBbIIIaeT-
s, U MOJIeJIb BBITISIIUT TOTOBOM K MacIITabupo-
BaHUIO, XOTS (PAKTUYECKHH JAEHEXKHBIH MOTOK
ocraércs orpuuarenbHeiM. [Ipm sTOM Hanéx-
HOCTh IPOTHO3a 3aBUCUT OT 00BEMA MCXOJHBIX
JAHHBIX — OyIb TO COTHM IEPBBIX TpPaH3aKLUI
100 THICSYM YK€ OTJIAXKEHHBIX MPOAaX — IO-
9TOMY Ba)KHO IIPOTOHSTH TaKue pacdy€Thbl XOTs ObI
Ha MEPBBIX HECKOJIBKUX COTHSX 3aIMCEM, a 3aTeEM
OOHOBIIATH UX Ha OoJIee MOJHOM Habope.

Metoauueckoe  BMEIIATEIbCTBO  TpeKepa
CTPOUTCA HAa TPUHLUIE reverse  funnel
calculation (mepecdéT BOPOHKHU «C KOHIIAY):

1. ®ukcarus 1eI€BOM MECAYHOM BBIPYUYKH
(manpumep, 1 miuH P).

2. PeBepcuBHBIN pacy€T BOPOHKHU. BwImonHs-
eTcs 00paTHBINA MPOXOJI Yepe3 OCHOBHBIE ATAITBI:

- BeIlpydka — 4HCIIO TIATEKHBIX ONEpaInii;

- Hucenmo miaTéxHbIX ONepaluii — YHCIO aK-
TUBaLUH (TOATBEPKAEHHBIX PETUCTPALINA);

- Hucno akTuBauui — 4UCJIO PETUCTPALIUN;

- Uucno peructpamuii — 4YHUCIO KIWKOB (WM
3ampocoB).

Ha kaxxgoMm mare BMECTO ONTHMMHCTUYHBIX
MPOTHO30B UCHOJIB3YIOTCS MO0 (PaKTUUECKH J0-
CTUTHYTbIE KOHBEpCHH, JTHOO0 KOHCEPBATHUBHBIE
OTpaclieBble OPUEHTUPHI (MEIUAHHBIC WM HUXK-
HUE KBapTUIbHBIE 3HAYEHUS JUISI COMOCTABUMBIX
Ou3Hec-MoIeIeH).

3. Ctpecc-TecTupOBaHHUE SKOHOMHUYECKOH MO-
nean. Mopens LTV (lifetime value) m CAC
(customer acquisition cost) mpoBepsieTCs Ha
YCTOMYMBOCTh MPU U3MEHEHMH KJIIOUYEBBIX Mapa-
MeTpoB. Hampumep, BappupyroT KodhduIUEHT
OTTOKA (MJIM 4acTOTY MOBTOPHBIX MOKYIIOK) Ha +
20%, 4YTOOBI OLEHUTh YYBCTBUTEIBHOCTH MpPO-
IHO32 BBIPYYKH K KOJICOAHUSIM yAep>KaHHs.

4. Koppeknusi macmradba ¥ TPUOPUTH3ALNAS
cupuHTa. [Ipyn HEXBaTke Map>KU CIPUHT NEPEHO-
cUT (OKyC Ha TOBBIIIEHHE KOHBEPCUM Y3KHUX
3TallOB WJIM CHW)KEHHE IEPEMEHHBIX pPacXoOB;
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3aKynka Tpaduka ocTaHABIMBAETCS IO MOBTOP-
HOTO TIepecuEéTa SKOHOMUYECKOU MOJICIIH.

CucTeMHBIN epecyET «C KOHIA» B COUETAHUU
C TECTOM YCTOMYMBOCTH MPHUBOJMUT K JBYM KpH-
TUYECKH BaXHBIM pe3yJibTaTaMm:

- Peanmuctnyneiii Macmrad — OOBEM JIMIOB
IJIAHUPYETCA UCXOMsl U3 MOJATBEPKAEHHOU Map-
KU, a HE U3 «OKEITAeMBIX» MTPOIICHTOB.

- [IppuoputeT BHYTPEHHUX YJIyYIIEHUI — BMe-
CTO MOKYNKH Tpaduka KOMaHIa WHBECTUPYET B
MOBBIIICHHE KOHBEPCUM WIIM yJepKaHUs, 4TO
naéT JKCroHeHImaipHoe yBenuueHue LTV 6e3
npornopunonansHoro pocra CAC.

Takum oOpa3zom, MeToIMKa 0OpaTHOTO pacyé-
Ta M CTPECC-TECTUPOBAHUS FOHUT-DKOHOMUKHU
CBOAUT K MHHUMYyMY pPHCK MacIITaOupOBaTh
yOBITOYHYIO BOPOHKY M YTBEpKIaeT (UHAHCO-
BYIO JUCLUUIUIMHY Kak oO0s3aTelabHbId (QUIbTP
nepes pacuiupeHueM PeKIIaMHbBIX OFOIKETOB.

5. @okyc na «3anuee 1ud08» émecmo «pac-
WUGKU» Y3K020 Mecma

DuUHAHCOBOE W OMEPANMOHHOE TIAHUPOBAHKE
CTapTarnoB HEPEJKO HCKAKAECTCSA WHEPLUUOHHBIM
MapKETHHTOM: TPH MaJeHUU JOXO0JI0B KOMaH/a
MBITAETCSl KOMIIEHCUPOBATH IPOBAJl YBEJIUYEHU-
€M BXOJIIEero Tpaduka, HE YCTpaHss TJIABHYIO
OMEepalMOHHYIO 33IEpKKy. B kauecTBe mpumepa
MOXHO PacCMOTPETh CHTYallUi0, KOrja OOJb-
IIMHCTBO OIJIAYEHHBIX 3aKa30B TEPSIIOTCA Ha
JTame OHOOpJWHTA W3-32 MHOTOIIArOBOW YyCTa-
HOBKM OOOpYyJOBaHUs, TOrAa Kak pEeKIaMHBIN
OI0/IKET MPOI0JIKAET PacTH.

Jlnisa HelTpanu3anuu npoOeMbl TPEKep Mpu-
MEHSET MaWIUIallH-aHaJIu3 B JIOTHUKE TEOPUH
OTpaHUYEHUMN: «YMHUTH CUCTEMY, HaUYMHAs C y3-
KOro Mecta». MeToMuecKuil aropuT™M BKITIOUYa-
eT:

1. mocTpoeHHe auarpaMMmbl «BBITYCK / 3a-
JIEpKKay JIJIsl BCEX CTaIUi Mpoliecca;

2. BBIJICJICHUE CTaJUd C MAaKCHUMaJbHOU Bpe-
MEHHOM MPOCAJIKOW WU JICHE)KHBIM Pa3phIBOM;

3. hbopMynHpOBaHKWE TUTIOTE3bl PACIIUBKH H
€€ IpoBepKa B OJTHOM CIIPHUHTE.

Tpekep ¢ xomaHmol aHamu3upyer (akTuye-
CKHE 3aJIep>KKH 110 dTanaM naimiaiina. K npume-
py, HOPUIMYECKOE COTJacoBaHUE JOroBOopa B
cpennem 3anumaio 10 gueit. Bmecto moaenupo-
BaHUs TMOAOOHBIX CIIy4aeB Ha Oymare Tpekep
mpeajaraeT CTaHIapTU3UPOBATh IIA0JIOH odep-
TBI, YTO TMO3BOJISIET COKPATUTh BPEMsI COTJIacOBa-
Hug Ha 70% — ¢ 10 no 3 gueit. Takoil npumep
JEMOHCTPHUPYET, KaK MPUOPUTHU3ALMS OTepalln-

OHHOHM ONTHMM3ALMH «y3KOIO MECTa» IMPUHOCUT
OLTYyTUMBI (uUHAHCOBBIH d3pdexr u momkHa
IPEIIIECTBOBATh JAJIbHEHIIEMY HapalllMBAHUIO
MapKETHUHIOBBIX 3aTpaT.

CucreMHOE CMeElICHHE BHUMaHUS C IPUBIIE-
YEHUsT Ha Yy3€ll C MaKCHMAJIbHOM 3aIepiKKOU
o0ecrnieuynBaeT KpaTKOCPOUHBIH MPUPOCT JIEHEX-
HBIX IOTOKOB U MOATOTAaBIMBAET OCHOBY JUIS
MaciuTabupoBaHust Ha (PUHAHCOBO YCTOWYMBOM
MOJIEIIN.

6. Cpvle mpexkwin-npoyecca u uHpanmuio-
HAA KOMMYHUKAUUA

[Tocnennsis rpynmna ommOOK CBs3aHa C MOBE-
JIEHUEM KOMaHJbl B MPOIIECCE COMPOBOXKIACHUS U
IIPOSIBIISIETCS CAMMETPUYHO B IBYX CUTyalUsIX:

- IIponryck purma. JlmarHoctudeckas MaTpua
OTMEYAeT «HHU3KYI0 TUCHMIUIMHY» Kak Oapbep:
BCTPEUYU MEPEHOCATCS, TPEKILIH-KapTa 3amoJIHs-
eTcs 3aJHUM YHUCIIOM, IUIaH-(PaKT MOJMEHSETCs
CCBIJIKAaMU Ha BHEIIHHE OOCTOSITEIbCTRA.

- [Hosunus «peG&nka». B kauectBe mpumepa
IIPUBEJICHA MIPaA «J1a-HO»: OCHOBATENIb IPOCUT
SMOLIMOHAIBHOM OLIEHKH, CIIOPUT C (haKTamu, Ie-
PEBOJIUT IUCKYCCHUIO B JOpMAT «Bbl MEHS HE TO-
HUMAETe».

Uto0bl ynepkaTb JTUCHUIUIMHY M 3penyro
KOMMYHHKAIHIO, HE00X0AUMO (PUKCUPOBATH TPU
MIPOLIE Y PBI:

1. HenenbHbiil pernament 60-MUHYTHOU cec-
cud. HenmoaBM KHEIHN CIIOT U IIOCJIEIOBATEIHLHOCTD
Bonpocos «Uro mimanupoBanocs? — Yro caena-
HO? — Kakue 6apbepbi?».

2. ®peiiM «B3pociblii — B3pocnbiiy. [lepexon
BCEX CTOPOH K fA3BIKY (DAaKTOB M pEILIEHUil; uc-
KJIFOUEHHUE NMPOCHO «OLEHUTE / TTOXKATIEHTE).

3. [lybnuunas TpekiH-kapTa. JIokyMeHT pas-
MelaeTcs B o0IieM JaTte, Kax/jas mpaBKa coxpa-
HSE€T LITaMIl BPEMEHU — 3TO YOHMpaeT «3aJHee»
3aroJIHEHHEe W J00aBNISET TPYIIIOBYIO OTBET-
CTBEHHOCTb.

Taxum 00pa3oM xEcTkoe cOONI0IEHHE peria-
MEHTa M IEPEBOJ JHAIOTAa B IO3UIMIO «B3POC-
JBIA — B3pOCIBIN» MUHMMM3UPYIOT PUCK CpbIBa
TPEKIIH-IUKIIA, TOJJAepXKHUBasi HENpPEepbIBHOE
JBUKEHHE KOMaH/bI K LIEJIEBBIM METPHUKAM.

[lo  wurory  KOHTEHT-aHamu3  Yy4eOHO-
METOIUYECKOrO0 KOpIlyca IIO3BOJIMI BBISIBUTH
IIECTh CHCTEMHBIX OIIMOOK, KPUTHYHBIX JUIS
panneii (assl pazButus [T-cTaprana:

1. pa3aMbITO€ BUACHUE U HEKOPPEKTHBINA TEMII;

2. OTCYyTCTBHUE rI1yOMHHOTO Customer
Development;
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3. HezakpeIThie insights B HADI-muxue;

4. NCKa)KeHUE IOHUT-DKOHOMMKH U IIPOTHO30B;

5. GpoKkyc Ha «3aJMBE JHUI0B» BMECTO PACIIUB-
KM y3KOI'O MECTa;

6. CpbIB TpEKIIH-Tporiecca M HH(paHTUIbHAS
KOMMYHHKaIUS.

JUia kaxaol omuOKM mpeqiararoTcs KOH-
KpETHbIE MEXaHMU3MBbl TPEKEpa, OCHOBaHHBIE Ha
aprepakrax compoBoxaeHuss — GROW- /
SMART-ceccun, yek-JIMCTHI MHTEPBbIO, I1a0JI0-
Hel HADI ¥ IOHHT-3KOHOMUKH, HaWIUIaiiH-
aHamu3 W NyOJMYHYyr TpekiH-kapTy. Ilpuse-
JICHHbIE TPUMEPHI IEMOHCTPUPYIOT, YTO IpUME-
HEHUE 3TUX UHCTPYMEHTOB IPUBOAUT K U3MEPHU-
MOMY YyiyullleHuto. TeM caMmbIM IOKa3aHo, 4TO
CUCTEMHBIN TPEKIIH-NIOAXO0/ YCTpPaHSET KIIIoue-
BbIE yIpaBlieHYeCKue Oapbepbl U CO3/1aéT YCio-
BUs JUIs ycToiumBoro MmacmtabupoBanus IT-
cTaprarna.

3akio4eHue

[IpoBenénnas cucremarusanus 1nokasaia, uro
ynpaBiIeHYeCKHe OUIMOKM paHHEro 3Tama crap-
Tana KOHUEHTPUPYIOTCS B LIECTH B3aUMOJOIIOJI-
HAIOMMX 30HaxX pucka. Kypc OusHec-TpekuHra
MPEIOCTABISET ISl KaKJIOM 30HBI KOHKPETHYIO
CBSI3KY HHCTPYMEHTOB:

-SMART / GROW-gekoMmosuiust H
TPEKIIH-KapTa (POKYCUPYIOT pa3MbITOE BUJCHHE;

- CKpUIIT MPOOJIEMHOIO HHTEPBBIO U MOPOT
«15 + pecnionaenTtoB / 75 % naTTepHa» rapaHTu-
pytoT riyouny Customer Development;

- obs3arenbHbli  Omok  Insights B HADI-
Ta0JIMIaX 3aKPbIBACT «JaHHBIE O€3 CMBICIA»;

- 00paTHBIM pacy€T BOPOHKM U CTPECC-TECT
LTV / CAC ycrpassioT (UHAHCOBBIE «TaJUIIO-
LUHALIN;

- TaWIUIalH-aHAIU3 TIEPEHOCHUT YCUJIUA C Te-
Hepaluu Tpaduka Ha y3Koe MECTO Ipolecca;

- HEJICNIbHBIN perjlaMeHT M TpeKUIH KapTa
MOAJEPKUBAIOT TUCUUIUIMHY U KOMMYHHKAIUIO
«B3POCIIBIA — B3POCIIBII.

Tem caMbIM TpPEKIIH-NIOAXOJ BBICTYNAET HE
Ha0OpOM pa3pO3HEHHBIX TMPAKTHK, a LEIOCTHOMH
METOJMKON YIpPaBICHYECKOr0 O0y4YeHHsS KOMaH-
JIpl: KaXaas HUTepanusl MpeBpaliaeT OLIUOKY B
3a(hMKCHPOBAaHHBIN MHCAUT U 3apaHee MPONHCaH-
Hoe nelicTBue. [lepCcrieKTUBHBIMU HaIlpaBICHUS-
MU JaJbHEHUIIMX HCCIEIOBaHUNA SABISAIOTCS (a)
KOJIMYECTBEHHAs! BaJIMJALUS IIECTH UHCTPYMEH-
TaJIbHBIX CBA30K Ha BBIOOPKE CTapTamoB c- / 0e3-
Tpekepa, (0) amantamus dYek-TUCTOB K B2B-
IPOEKTaM C JUIMHHBIM LIMKJIOM CJHIENKH, (B) pas-
paboTka aBTOMATU3MPOBAHHBIX NAlIOOpPIOB, UH-
TErpUPYIOLUX KapTy TPEKUIHA C KOIOPTHBIMHU
METpHUKaMH B peajbHOM BpeMeHu. [IpakTuueckoe
JK€ BHEAPEHUE NPEICTABICHHON MOJIEIN MOKET
CIIy’>KMTh KapKacoM aKceJepalMOHHbIX IPOTrpaMM
U BHYTPEHHUX KOPIIOPAaTHBHBIX HHKYOaTOpOB,
CHIDKas 3aTpaThl Ha MyTh K product-market fit.

Takxke BaKHO OTMETUTh, YTO JAHHOE HCClle-
JoBaHHe 0a3upyeTcs UCKIIIOUUTENIBHO Ha aHaJU-
3¢ METOJMYECKUX MaTepHuajioB OJHOM oOpa3oBa-
tenbHOU nporpammel (OPUU). B cBs3u ¢ stum
€ro pe3yibTaThl MOTYT OBbITH CHEHU(PUYHBI IS
HCIIOJIB3YEMON B HEW METOJOJIOTMM M WHCTPY-
MEHTOB TpeKHHra. /{1t moBbIeHus: 0000111aeMo-
CTH W TNPOBEPKH HAIEKHOCTU MOJTYUYEHHBIX BbI-
BOJIOB HeoOXoJauMa JajbHEWINas Baluaalus Ha
pUMepe MaTepuasIoB JPYTUX TPEKEPCKUX KO
U aKCeJIepaTopoB, a TAKXKE IMIMPUIECKOE TECTU-
poBaHME MOJENIM Ha Kelcax cTapTamoB, COIPO-
BOXKJIEHHBIX AQJIbTEPHATUBHBIMU  TPEKEPCKUMHU
nporpaMMaMu. Takoe pacHIMpeHHe BBIOOPKH
MO3BOJIAT OLICHUTH YHHMBEPCAIBHOCTH NPEIIO-
KEHHOM pPaMKHU U CKOPPEKTUPOBATH €€ C YU4ETOM
pa3Ho0Opa3ust NPaKTUK U UHCTPYMEHTOB B 00J1a-
CTH OM3HEC-TPEKHHTA.
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COMMON MISTAKES OF IT ENTREPRENEURS:
A SYSTEMIC BUSINESS-TRACKING ANALYSIS (FRII SCHOOL)

R.T. Taschanov, Entrepreneur
Business tracker AstanaHub
(Kazakhstan, Astana)

Abstract. This article synthesizes the results of a qualitative content analysis of a business-tracking
training program. The study’s aim is to describe the six most prevalent classes of errors committed by
IT-startup founders in practice and to demonstrate which standardized tools a tracker uses to help
teams mitigate the associated risks. The six error classes examined are blurred vision and unbalanced
pace; lack of in-depth Customer Development, unclosed insights in the HADI cycle; distortion of unit
economics, focus on “lead pouring” rather than resolving the bottleneck; and disruption of the tracking
process through infantile communication. For each class, the course materials prescribe regulated in-
terventions—SMART, problem-interview checklists, HADI tables, reverse LTV / CAC calculations, pipe-
line analysis, and a public tracking card. The resulting model provides a practical team self-diagnosis
framework and outlines directions for further validation of the tracking approach’s effectiveness.

Keywords: business tracking, tracking card, Customer Development, HADI cycle, unit economics, IT
start-up, pipeline analysis.
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