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Annomauun. B cmamve paccmompernvl HeOocmamxu YnpasieHus UH@GOopMayUoOHHbIMU NOMOKAMU 8
oeamenvrnocmu AHO «llenmp pazsumus kKoHKypenmocnocobnocmu Pecnyonuxu Mopoosusy, énusio-
wue na appexmusenocms pabomul opeanuzayuu. Ha ocnose uzyuenus xapakmepucmuk co8pemeHHbIX
CRM-cucmem u ¢ ucnonvzosanuem memooa aHaiu3a uepapxuti npediodiceHa Haubolee npeonoumu-
menvHas cucmema 051 neoperusi 8 UT-ungpacmpykmypy opeanuzayuu. Kpumepusimu evibopa cmanu:
NOIb308AMENbCKULL ONbIM, (QYHKYUOHAN, Ynpasienue noopaouuxamu, Oe30nacHOCmb, 603MONCHOCMU
noxynku. Ilpeonosxcennas CRM-cucmema coomeemcmayem mpeb08aHusm 6e30nacHOCmu OaHHbIX, NO3-
gosIslem ONMUMUZUPOBAMb OU3HEC-3A0auU, YMEHbUUMb 8PEeMEHHble 3ampambl, NOBbICUMb IPHeKmus-

HOCmMb ynpaejilenus MH¢OpMaZ4MOHHblMM npoyeccamu.

Knroueewvie cnosa: opeanusayus oesmenvnocmu, CRM-cucmema, memoo ananuza uepapxuii, ajb-
mepHamugvl 8blO0pa, YYHKYUOHAN, 6€30NACHOCMb, YNpasieHue uHpopmayuetl.

B ycrnoBusiX AMHAMHUYHO MEHSIOLIEWCS WH-
(hopMaLlMOHHOHN CpeJibl, aBBTOHOMHbIE HEKOMMEp-
yeckue opranuzauuu (ganee — AHO) crankuBa-
I0TCA ¢ HEOOXOJIUMOCTBIO ONTHUMU3ALUU YIpPaB-
neHusi “”HGOPMAIIMOHHBIMH TIPOLIECCAMU ISl TIO-
BBIIIEHUS 3(QPEKTUBHOCTH CBOEH NEATEIHHOCTH.
CoBepilieHCTBOBaHHE yIpaBiIeHHs HHPOpMAIUeit
no3Bossier AHO Oonee 3 pexTHBHO TOCTHraTh
CBOMX II€JI€H, MPUBJIEKATh PECYPCHI U MOACPKHU-
BaTh IPO3pPavyHOCTh B CBOEH pabore.

B 2016 rony B 1ensix oka3zaHWsl MOJJIEPKKHU
BHEIIHEOKOHOMHYECKON JEATEIbHOCTH CYObeK-
TaM MaJjoro W cpeaHero OusHeca PecmyOnuku
MopnoBust Obl1 CO3AaH LEHTP KOOPIMHALUU
MOIJICPIKKH HKCIIOPTHO-OPUEHTHPOBAHHBIX
cyOBeKTaM Majoro M CpeAHEro mnpeArnpuHUMa-
TenbcTBa Pecnybnmuku Mopnosus — LlenTp non-
nepkku skcnopra Pecniyonuku Mopaosus (na-
nee — L{IID PM). LIIID PM sBnsieTcst CTPYKTyp-
HBIM MOJIpa3/icicHueEM ABTOHOMHOW HEKOMMeEp-
yeckoil opranmzanuu «lleHTp pa3BUTHS KOHKY-

pentocriocooHoctn  Pecnybnukun  Mopaosus»
(mamee — AHO «IIPK PM»).
OcCHOBHbIE  HampaBJIEHUS  HCIIOJIb30BAHUS

CpeacTB HMH(POPMAIMOHHON TMOIACPKKH  Jesi-
tenbHOCTH AHO «IPK PM» mOmKHBI BKIIFOYATh
KOMIUJIEKC ME€p U MHCTPYMEHTOB, HaIlpaBJICHHBIX
Ha obOecriedyeHre YPPEKTUBHOTO MHPOPMALNOH-
HOTO B3aUMOJEHCTBUSI COTPYAHUKOB OpraHHU3a-

UM KaK BHYTPU OPraHU3aLUH, TaK C CyObEeKTaMu
BHEIIHEH cpenbl (KIMEHTaMH, HOJPSTINKAMHU,
OopraHami BJacTd M T.1.), a TaKXe CIIOCOOCTBO-
BaTh TIOBBIIICHUIO TIPO3PAYHOCTH U PACITUPEHUIO
BO3MOKHOCTEH MpH peanu3aluu Ieneil u 3amgay
OpTaHU3aIHH.

WutepBpionpoBanue  corpyaHukos  AHO
«IIPK PM» Ha TeMy UX yJOBIETBOPEHHOCTH CO-
CTOSIHUEM, YIAOOCTBOM U YpoBHEM 3(PEKTUBHO-
CTH MH(OPMAITMOHHOTO 00ECIIeYeHUsI OCHOBHBIX
OUM3HEC-TIPOLIECCOB TO3BOJMIO BBLACTUTH HENO-
CTaTK{ B OpraHU3alMy ¥ yIpaBiIeHUH HHpopMa-
[IUOHHBIMU MOTOKaMHU.

Tak, 90 TPOLIEHTOB OMpPOIIEHHBIX YKa3ajw,
4yT10 uHpopMalus ci1abo CTPYKTYpUpOBaHa U CO-
Oupaercss Ha €IMHOM JWCKE, BCIEICTBHE Yero
COTPYJIHUKAaM TMPHUXOAUTCA 3aTpayrBaTh BpPEMs
Ha MOMCK MH(OpMAIUK U ee BepUPHUKAIHIO, YTO
HEraTHBHO CKa3bIBaeTCs Ha OOIIeH MPOTyKTUB-
HOCTH, JUTUTEIbHOCTH M Ka4eCTBE PaOOTHI.

Bce ompormieHHble OTMETHUIIH, YTO, HECMOTPS
Ha TO 4YTO TpoIecC PadOThl C 3aKa3uWKaMu M
MOJPSAUYMKAMHU 32 HECKOJIBKO JIET ObLT OTJIaXKEH,
HU B OJIHOW SJIEKTPOHHOW cpene He (PUKCHUPYET-
csl, KTO U3 COTPYAHHKOB MPHHSI 3a/ady, Ha Ka-
KOM JTare UAET BBIOJIHEHHE paboThl. B pesyib-
TaTe TepsieTcs ICHOCTh B OTCJICKMBAHUU U OIICH-
K€ TeKYIIeT0 COCTOSIHHUS TOTO WM HHOTO IPOEK-
Ta. Takoil HEAOCTATOK CHUCTEeMaTHU3allMHU BEAET K
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NyOMMpPOBaHUIO YCUITUH, YCIOXKHSIET B3aUMOACH-
CTBHE HEIMOCPEACTBEHHO MEXIY COTPYIHUKAMH,
MEXIy COTPYAHUKAMH U PYKOBOJCTBOM, MEXIY
OpraHu3anueil 1 CyObeKTaMu BHEITHEH CPEIbI.

B AHO «lIPK PM» otcyrcTtByeT enuHasi uH-
dbopmarmonHas cucreMa Iyl (PUKCalUy TaHHBIX
0 3aIUIAaHUPOBAHHBIX MEPOIPUATHUSAX, UTO CO3AAET
Cepbe3Hble MpensATCTBUS s  3()PEKTUBHOTO
KOHTPOJIL M KOOpAMHauuu neucrBuid. Ha ator
HEJIOCTAaTOK YyKa3aiau 75 MpPOLEHTOB OIPOIICH-
HBIX.

Pemennto BBISBICHHBIX MPOOJIEM yIPABIICHHS
MH(GOPMALIMOHHBIMU TMOTOKAMH MOXET CIOC00-
crBoBath BHenpeHue B AHO «IIPK PM» aBro-
MAaTHU3UPOBAHHOW CHCTEMbI YIIPABICHUSI B3aUMO-
OTHOIIEHUsMU C norpedurensimu unn CRM-
cuctembl. CRM  (Customer Relationship
Management) — 3T0 cucTeMa, KOTOpasi IOMOTaeT
coOupath, CBA3BIBATH U AaHAIU3UPOBATH JAHHBIC O
nojn3oBaTessx [1].

Buenpenne CRM no3BonuT peann3oBath TpU
KJIIOYEBHIC 3aJ]aud: aBTOMAaTU3UPOBATh PaboOTy C
KOHTaKTaMH, XpaHUTh HH(OpPMAIHIO B €IUHOM
KOHTYpE U aHaJU3UpPOBATh BCIO BXOJSIIYIO WH-
dbopmanuto. [lo HameMy MHEHHIO, ONITUMANIbHAS
cucrema CRM mns AHO «IIPK PM» nmomkna
o0OecreunTh cleayromuid (yHKIMOHA: yI00Has
paboTa ¢ KOHTaKTaMH, BO3MOXKHOCTH TPOH3BO-
IUTh BBITPY3KY MHGOpPMAIUK, J1eJaTh PacChUIKH,
CErMEHTUPOBATh AYJIUTOPHUIO, MPOU3BOJIUTH WH-
TErpaluio ¢ y4eTHON 0a30i, BBIBOJUTH HAIJISI-
HBbIC OTUYETHI. | TaBHBIM TpeOOBaHHEM K BHEApsC-
Mot B AHO «I1PK PM» CRM-cucreme sBusieTcs
o0ecrieyeHne I[EHTPATU30BAaHHOTO  XPaHEHHS
uH(pOpMallUK O KIMEHTaXx W KOHTpareHrax. OHa
JIOJKHA TTO3BOJISTH KAXKIOMY COTPYAHHKY OBICT-
PO MOJIy4aTh JOCTYH K JTAHHBIM, & CJE€JI0BATEllb-
HO, COKpalllaTh HM3JEP>KKH, MOBBIIIATH MPOU3BO-
JUTENBHOCTh TPYJAa U KadeCTBO NPUHHUMAEMBIX
peuieHui.

[Ipexxne Bcero, crmeayeT BbIOpaTh Haumbojee
ontuMaibHyto CRM-cuctemy cpenn MHOXeCTBa
MpeAJIOKEHUN Ha pblHKE. Bocnonb3yemcst MeTo-
oM aHanm3a uepapxuit (mamee — MAUN), mpen-
CTaBJSIOIINNA MaTEMaTUYECKU HHCTPYMEHT CH-
CTEMHOT'0 MOJX0/a K CIOKHBIM IIpoOiieMaM Mpu-
HATHUS perieHui, paspaboTtaHHblii Tomacom JI.
Caatu. Ananu3 npoOIeMbl IPUHATHS PEIICHUN B
MAMW HaunHaeTCs C MOCTPOEHUS UEPAPXUUECKOM
CTPYKTYpPBI, KOTOpasi BKJIIOYAET 1eJb, KPUTEPHH,
aNbTEpHATHUBBI U APyTHUe paccMaTpuBaeMble (ax-
TOPBI, BIUSAIOIIAE HA BEIOOP. DTa CTPYKTypa OT-

pakaeT TOHMMaHWE TPOOJIEMbI JTUIIOM, TPHUHU-
MarolIUM petieHue [2].

ITepBoiit 5Tan MAW — nipeacraBiieHUE BbISB-
JeHHOH TpoOJIeMbl B BHUIE TPEXypPOBHEBOM
UEepapXun «Uejb — KPUTEPUH — aIbTEPHATUBBD).
Lenpto mnpuHATHUS pEUICHUS SBISETCS BBIOOP
HanOonee mnoaxomsameir CRM-cucrembr. [ns
AHO «IPK PM» HaMu npeioKeHbl CIenyro-
IIUE NATh KPUTEPUEB:

- IOJIb30BATEJIbCKUM  OMBIT:  TMOJIb30BATEb-
ckui uHTepdelic, HaBUranus, crenraibHble BO3-

MOYXHOCTH,  OT3BIBUMBOCTH HA  MOOWJIbHbBIC
ycTpoiictsa (A1),
- pyHKIMOHA: OTYETHOCTL W AHAJIMTHKA,

yIpaBlieHUEe MPOEKTaMU U 3aJladyaMH, OOCITyKH-
BaHME KJIMEHTOB (monyuateneit ycayr L{IID PM)
U TOJJIep’KKa, aBTOMATHU3alMs MPOLECCOB, BO3-
MO>XHOCTU HacTpouku (A2);

- YOpaBJIeHUE KJIMEHTAaMU M MOAPSAYMKAMHU:
ynpaBsieHue 0a30i JaHHBIX, YIpPABJICHUE B3au-
MOJIEUCTBUSMH, MAaHEIN MOHUTOPHHIA, WHCTPY-
MEHTBI KOMMYHUKaLUH (A3);

- 0e3omacHOCTh: MU(POBAHKUE TAHHBIX KIIMEH-
TOB, MPOTOKOJBI ayTEHTU(UKAIIMK I0JIb30BaTe-
neil, MHOorogakTopHas ayTeHTU(UKAILUs, pery-
JSIPHOE pe3epBHOE KOMMPOBAHUE JaHHBIX (A4);

- BO3MOYKHOCTH TOKYTKHU: MOKyIKa KOpoOou-
HOW Bepcuu, SaaS, HanmMuue MpoOHOTO TepHoaa
(As).

AnbTepHaTUBaMHU BBIOOpA SIBISIIOTCS CJIENY-
romue nonyisipubie CRM-penienus, npeacrtas-
neHHble Ha poiHKe: Merallnan (M1); butpuxc24
(M2); CRM Ilpoctoii busnec (M3); Brizo (Mas);
retailCRM (Ms); ClientBase (Ms); WireCRM
(M7); amoCRM (Ms).

Ha BTopom stame MAW ObuiM yCTaHOBIICHBI
NPUOPUTETHl KPUTEPHUEB U MPOU3BEICHA OILIEHKA
KKJIOM W3 aJbTEPHATUB MO KPUTEPHUSIM C BBISB-
JIEHUEeM caMo# BaxxHOU u3 Hux. KonnuecTBeHHbIE
OIICHKH, BBOJAMMBIC TP MOMAPHBIX CPaBHEHUSX,
MOCTPOCHBI MCXOMAS M3 AMIUPUYECKUX TMPaBUI,
OTIMPAIOIINXCS Ha OCHOBaHUE ombiTa [2] (puc.).

Jlanee ObLTO NPOU3BENEHO HCXOAHOE MOMap-
HOE€ CpaBHEHHME MO KAYECTBEHHOW IIKajie C MOo-
CJIEIYIOIINUM MPeoOpa3oBaHUEM B OB

- paBHO, Oe3pa3ianyHo — 1;

- HeMHOT0 Jryuine (xyxke) — 3 (1/3);

- myuire (xyxe) — 5 (1/5);

- 3HAYUTENBHO Jyutie (xyxe) — 7 (1/7);

- IPUHIMIHAIBHO Jyudle (xyxe) — 9 (1/9).

[Ipu mpoMekyTOYHOM MHEHUH HCIOJIb30Ba-
JUCHh MPOMEKYTOUHBIE Oabl 2, 4, 6, 8.
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Pucynok. [lepeBo anbreprarus Beioopa CRM-cuctemsl miiss AHO «1IPK PM»

Tabmuua 1. MaTtpuiia monapHbIX CpaBHEHUH BTOPOTO YPOBHS

aij Ay As As Ay As
A} [Tonb30BaTENBCKUN OIBIT 1 1/4 1/4 1/2 3
1A DOyHKIIHOHAT 4 1 1 1/3 5
A3 Yupasnenane MCII u noapsiaunkaMu 4 1 1 1/3 5
1Ay Ibe3omacHOCTh 2 3 3 1 4
IAs IBO3MOKHOCTH ITOKYTIKH 1/3 1/5 1/5 1/4 1
Cymma 11,3 5,5 5,5 2,4 18,0

Kaxxnomy kputepuio ObLIM NPUCBOEHBI 3Ha-
yeHusi myTéM omnpoca corpyaaukoB AHO «IIPK
PM» 0 cpaBHUTEIBHON BaXXHOCTH OJIHUX KpUTE-
pueB Haa npyrumu. B Tabnune 1 mpencraBieHbl
pe3ynbTaThl OIpoca.

IToctpoum kBampaTHyro Marpuiia A=[Aij]
pasMepoM nxn. KaxJplii 3JIeMEHT MaTpulbl O-
MapHBIX CPAaBHEHHUM BTOPOTO YPOBHS JIETUTCS Ha
CyMMy cBoero cronbma. McxoaHble aaHHBIE,
MIpe/ICTaBJICHHbIE B BUAE a0OCOIIOTHBIX OLIEHOK,
3aTpyJIHAIOT HEMOCPECTBEHHOE CPABHEHHME KpHU-
TepueB MexIy coboit. HopmupoBanue mo3BomusieT
npeodpa3oBaTh TH a0COITIOTHBIE OIIEHKH B OTHO-
CUTEJbHBIE 3HAYEHHMs, NPHUBOAS HX K €IUHON

mKane. 9To HeoOXOAMMO JUIS OTpPEACICHUs OT-
HOCHUTEIIbHOW Ba)KHOCTH KaXXJOTO KPHUTEPUS U
MOATOTOBKU JAHHBIX K JallbHEUIIEMYy BbIUYMCIIEC-
HUIO BECOBBIX K0d(duiueHToB. B pesynbrate
HOPMHUPOBAHUS KaXJbIA JIIEMEHT MATpPHUIBI OT-
pakaeT OO0 BaKHOCTU KOHKPETHOTO KPHUTEPHS
OTHOCHUTENILHO OOIIEeH CyMMBI OLIEHOK, Npen-
CTaBJICHHBIX B COOTBETCTBYIOlIeM cTojbue. [Tpu
39TOM, CyMMa D3JEMEHTOB B KaXXJIOM CTOJOIE
HOPMHUPOBAHHON MaTpHlIbl paBHa eauHuIEe. B
TabnmuIe 2 TpeACTaBIEHBl Beca HCCIETyEeMbIX
kputepueB. [lomyueHHbI cTonber; «Bec B J0-
JSX» COJAEPKUT BEca KPUTEPUEB C TOUKU 3PEHUS
MOCTABIICHHOM LIEJTH.

Tabnuia 2. HopMupoBaHue MaTpPUILbl COTIOCTABICHUS KPUTEPHEB

Aii A1 Az A3 A4 A5 Bec B JOJISIX
A; [[lonp30oBaTeNbCKUI OIBIT 0,088 0,046 0,046 0,207 0,167 0,111
A, |OyHKIMOHAT 0,353 0,183 0,183 0,138 0,278 0,227
A, [/MPABICHHE IMCHTAMH W NOM ) 353 0,183 0,183 0,138 0,278 0,227
S TUMKAMU
A4 |be3onacHOCTH 0,176 0,550 0,550 0,414 0,222 0,383
As |BO3MOXHOCTH OKYTIKH 0,029 0,037 0,037 0,103 0,056 0,052

Tabmuia 2 1eMOHCTPUPYET, YTO C TOYKH 3pe-
HHA YAOBJICTBOPCHUSA LICIU HaI/IGOHCC BE€COMBIM
sBisieTcs: 6e3omacHOCTh AaHHbIX (38,3%), QyHK-
OruOoHaJl, B TOM YMCJIC YIIPABJICHUC KIMCHTAMHU U
noapsaunkamu (22,7%). Haumenee 3HauUMbIMU

SBIIAIOTCS KPUTEPUU IOJIb30BATEIHCKOTO OIBITA
(11,1%) u Bapmauuu npUOOpETEHUs JIUICH3UH
(5,2%).

[To TakoMmy ke MPUHIUIY ObUIM BBIYUCICHBI
BecoBble Kod(dunmentsl ucciaeayempix CRM-
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cucteMm. Kaxoii anprepHaTHBe BBIOOpA MPUCBO-
eHbl 3HaueHus nocie cpaBHeHuss CRM-cuctem
Mo KpUTEepHUsiM. Pe3ynbTaThl pacyeToB Mokasand,
yto CRM-cucrembr Merallnan, burpukc 24,
CRM Ilpocroii busnec, Brizo, ClientBase otnu-
YalOTCAd XapaKTEPUCTHKAMU KauyeCTBEHHOW TIO-
MOIIIY B TUIAHUPOBAHUU U KOHTPOJIE 32 BBIMIOJIHE-
HUEM IPOEKTOB, PACTIPECICHUEM 3a/1ad MEXKITY
COTPYJIHUKAMHU, YTO TO3BOJISIET KOOPAHMHUPOBATH
NEeSATETbHOCTh OPTaHU3aIIUH.

Cucremsl Merallnan, butrpukc24, CRM Ilpo-
ctoii busnec, retailCRM o001amai0T MUPOKUM
(GYHKIIMOHATIOM ISl YIIPABJICHUS KOMMYHHUKAIU-
SIMH, BKJIFOUAIOT YaThl, BUJICO3BOHKH, MIOUYTY, CO-
[MATbHBIE CETH M MECCEH/KEPhl, HACTPAMBAIOT
OM3HEC-TIPOIIECChl, ABTOMATHYECKUE YBEIOMIIC-
HUSl, MIa0JOHBI MHCEM M PACCBHUIOK, Tele(OHHIO.
Bce ato nozsomutr AHO «IPK PM» addexTus-
HO B3aMMOJEWCTBOBATh C KIMEHTAMU U TOIPSI-
gukamu. ClientBase obecnieunBaeT BeneHue 6a3bl
BHEITHUX MOJIb30BaTeNeH ¢ MoIPOOHOM HCTOpUEH
KOMMYHHKAITUH, 9TO BAXKHO IS TOJJCPIKAHUS
JOJICOCPOYHBIX OTHOUICHUH.

JlocTyn K cucteMe ¢ MOOMJIbHBIX YCTPOUCTB C
nomotnbio Meramnad, butpukc24, WireCRM,
amoCRM mno3Bommutr AHO «IIPK PM» onepa-
TUBHO KOHTPOJIUPOBATH BBIMONHEHUE 3a1ad. Oc-
HOBHOH akieHT B cucreMax Brizo, ClientBase
cienaH Ha paboTy 3a KOMIBIOTEPOM, MOOHIIEHOE
MIPUJIOKEHNE Pean3yeT TOJIbKO 0a30Bble (yHK-
107078

Kpome Toro, cucremsl burpukc 24,
ClientBase, WirecCRM, amoCRM o0ecneunBaroT
WHTETPAIHI0 C OyXraaTepCKUMHU TMPOrpaMMaMu,
MOYTOBBIMU CEpPBHCAMHU, OOJIAYHBIMU XPaHUIIHU-
maMi W JAPYTHMH HWHCTPpYMEHTaMH, oOjerdas
KOMIUIEKCHOe ymnpasienue. Merallnan opueHtu-
pOBaH Ha OW3HEC-TIPOIECCH U HE COJEPKHUT TO-
TOBBIX MHCTPYMEHTOB JIs yuéTa crenuduueckoi
OTYETHOCTH JJII HEKOMMEPUYECKOTO CEKTOPa.

Cucrtemsl Brizo, WirecCRM, amoCRM otnu-
YArOTCS WHTYWTUBHO TOHITHBIM HHTEpdeiicom,
YTO COKpallaeT Bpems Ha oOydeHHe COTpPYAHU-
KoB. YacTp ¢pynkuunit burpukc24 moxer ObITh HE
BoCTpeOoBaHa, a WUHTepdeldc — meperpyxeH
JUIIHAMA JJIEeMEHTaMu. MHOroyHKIIMOHAIb-
HOCTh M TEperpyXeHHOCTh HHTepderica MOTyT
3aTpyAHUTH BHEIPEHHE M O0ydeHHue, O0COOECHHO
Ui HEeOOJBIIUX KOMaHI. MHOXecTBO (YyHKIUI
retail CRM, He BocTpeboBanHbiXx B AHO, moryT
YCIIOKHUTH PabOTy M OTBJIEKATh MOJIb30BaTENCH.

Cucrembr CRM IIpocroit buznec u retail CRM
CHEIHaIbHO pa3paboTaHbl ¢ y4éTOM HOTPEOHO-
CT€l HEKOMMEPUYECKUX OpraHu3aiui: y4deT
BHEITHHUX IT0JIb30BATEJICH, MPOCKTOB M OOpare-
HUi. Brizo mnommepxuBaeT OBICTPBIH HMMIIOPT
nanubix u3 Excel, 9To obneryaer mepexos ¢ apy-
TUX pelleHni win TabnuuHoro yuéra. JlaHHble
MOXXHO TIPEICTABJISATh B KaJICHIAPHOM, TaOJIH4-
HOM WM KaHOaH-popMmaTe, 4TO yI00HO IS pas-
HBIX CIIEHApHEB pabOTHI MO MPOEKTaM, YTO OCO-
OCHHO Ba)XHO JUIS TPAHTOB M IIENEBBIX MOCTYI-
nenuit B AHO.

Cucrema retailCRM BbaepkuBaeT OoOIbIIINe
00BEMBI TaHHBIX M BBICOKYIO Harpy3ky. OCHOB-
HOW (YHKIIMOHAN 3aTOYEH IO HWHTEpPHET-
Mara3uHbl U PO3HHYHBIE MPOJAXKH, a HE TOJ 3a-
naun HKO. Jlng apantauumu moa HEKOMMeEpue-
CKHI CEeKTOp MOoTpedyeTcs 3HauMTeNbHAs KacTo-
MH3aLMs], HACTPOUKA IOJIEH, ITPOLECCOB U OTUE-
TOB.

ClientBase — ynuBepcansHass CRM, He ume-
I0I1asi BCTPOEHHBIX MHCTPYMEHTOB crenuduue-
CKOM OTYETHOCTHU IS HEKOMMEPUYECKUX OpraHu-
3aumii. JIJs TMOJHOTO COOTBETCTBHS 3ajiadyam
AHO «IIPK PM» MmoeT MmoHamoOUThCS 3HAYH-
TeIbHAas KacTOMM3AIUs W pa3paboTKa TOTOJIHU-
TenbHBIX (QyHKIMiA. Tak ke K HeIocTaTkaMm CHU-
CTEMBI MOKHO OTHECTH OTpaHUYCHHBIC BCTPOCH-
HbI€ BO3MO>XHOCTH JJIsl aBTOMAaTH3allMM Macco-
BBIX KOMMYHHUKAIIMA M PACCHUIOK TI0 CPAaBHEHHIO
¢ npodpunpHeiIME CRM mis AHO, otcyrcrBHe
CIENMATU3UPOBAHHBIX 00YYaIOMUX MaTepUaioB
U MOJAJICPKKH, OPUEHTUPOBAHHOM HAa HEKOMMeEp-
YECKHE OpTaHU3aIliH.

Cucrtemsl Merallnan, CRM Ilpocroii busnec,
Brizo u WireCRM — »3To oTedecTBeHHBIC TPO-
TpaMMHBIE TPOJYKTHI, KOTOpbIEe 00ecreynBaroT
XpaHEHWE JTaHHBIX Ha TeppuTopuu Poccuiickoin
®denepaly, 4TO SABISETCS BAKHBIM TpeOOBaHU-
eMm g AHO «IIPK PM» ¢ Touku 3peHust 3ako-
HOJIaTENbCTBA U Oe30macHOCTH. Bee 3Tu cucteMbl
MOJIICPXKUBAIOT (YHKITUM PE3EPBHOTO KOMHUPO-
BaHUsl, MUHUMU3UPYSI PUCKH TOTEepH HH(pOpMa-
IIUU B CITydae TEXHUIECKUX COOEB.

Cucrema retailCRM xapakTepusyeTcs Xopo-
el 3amuror naHHbix. OHa oOecrieuynBaeT Xpa-
HeHue uH(opmalnuu Ha TeppuTopuu Poccuu u
UCIIONIB3YET MU(pOBaHUE IS 3AIIUTHl JAaHHBIX.
OnHako, Mpu UCHOJNB30BAaHUM CHCTEMBI HE BCE-
raa yna€rcsi MOATBEPIUTh Hamudue cepruduka-
uu DenepalbHON CiIy OBl IO TEXHUYECKOMY U
sKkcniopTHOMY KoHTpoutio (nanee — DCTIK).
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Cucrema amoCRM wucnons3yer 0a3oBbIif
ypOBeHb 0€30MacHOCTHU C MOANEPKKON ABYyXdak-
TOPHOW ayTeHTU(UKAIMH, YTO MOXKET OBITh
BnosHe pocratouHo it AHO «IJPK PM»y, uto-
OBl 3HAUUTENTHHO CHU3UTh PUCK HECAHKIIMOHUPO-
BAHHOT'O JOCTyINa K aKKayHTaM I0Jb30BaTElEH.
Onnako gacte cepBepoB amoCRM naxoautcs 3a
npenenamu Poccuiickonn denepanuu, 4To BbI3bI-
BaeT pUCKU cOOIIOAeHUs TpeOOBaHUM O 3aluTe
MEPCOHAJIbHBIX TAHHbIX.

Cucrema butpukc24 snsercs IuAEpoM IO
0€30MaCHOCTH, HWCIOJB3YIOMIUM JUISl  3aIIUThI
XpaHeHHe JaHHbIX B Poccum, mudpoBaHue,
IBYX(aKTOPHYIO ayTEeHTH(PHUKAIUIO, PE3CPBHBIC
KOIHWH, pasrpaHUYCHUE TIpaB, CEPTUPUKAIMIIO
OCTOK.

OaHMM CYIIECTBEHHBIM 0apbepoM BHEIPEHUS
CRM B AHO «IIPK PM» sBnsieTcss CTOMMOCTb
npuodpereHus: nporpaMMHoro nakera. Hanbonee
BBIT'OJIHBIM BAPUAHTOM JJIsl OpTaHU3ALNY SIBIISET-

Ccsl TIOKyTKa KOpoOo4HO# Bepcuu butpukc24 3a
9 750 py6. Ha 12 monw3oBareneii. K Tomy xe co-
TPYJHUKH CMOTYT O€CIUIaTHO O3HAKOMHUTBHCS B
OCCIUTaTHON OTPaHUYCHHOM BEPCHEH.

[Tocne ananuza CRM-cucteM 1o KpUTEpUSM,
MPEACTABICHHBIM Ha PHUCYHKE, M TOCTPOECHUS
MaTpHUILl COMOCTABICHUS aJIbTEPHATUB 110 KaXI0-
My KPUTEPHIO OBLTH MOJXY4YEeHBI CTONOLBI (BEKTO-
PBI) BECOBBIX KO3(PPUIIMEHTOB 0OBEKTOB CpaBHE-
HUSA C TOYKU 3PEHHUS] COOTBETCTBUS OTIEIbHBIM
KputepusiM. Pe3ynbrarel, TpeACTaBICHHBIE B
tabnuie 3, MOKa3bIBalOT, YTO C TOYKU 3PEHUS
KpUTEpHUS «I10JIb30BATEIbCKUI OMNBIT» HanboJsee
BecoMmoii siBnsieTcst anmbTepHatuBa WireCRM —
20,9%, a mo KkpuTepusM «PyHKIHOHAD,
«yIpaBJEHUE KIUEHTAMU U MOJPSTUHMKAMUY,
«0e301acHOCTbY», «BO3MOXKHOCTHU MOKYIIKH» —
burpukc24 (23,9, 23,3, 25,2 u 22,0%, cooTBeT-
CTBEHHO).

Tabnuua 3. BecoBble koo puuueHTs! anbTepHaTuB Beioopa CRM-cuctembl

Pasviep Bec Bec Bec Bec Bec
B IOIIX A4 B JOJIIX As B JOJIAX Aj B JHOJISIX A4 B JOIAX As

M, Merallnan 0,081 0,156 0,095 0,107 0,152
M, butpukc24 0,117 0,239 0,233 0,252 0,220
M3 CRM IlpocToii buznec 0,088 0,149 0,100 0,148 0,156
M4 Brizo 0,179 0,120 0,154 0,088 0,099
M5 retail CRM 0,053 0,092 0,162 0,059 0,145
Mg ClientBase 0,081 0,078 0,127 0,106 0,049
M7 'WireCRM 0,209 0,100 0,104 0,098 0,033
Mg amoCRM 0,192 0,066 0,024 0,141 0,145

CooTHeceHne BECOBBIX KOI(GOUINEHTOB ajb-
TEpHATHB BhIOOpa W BECOBBIX K03(duumeHToB
KPHUTEPUEB MO3BOJIMIO MOJYYHUThH Beca albTepHa-

THUB C TOYKH 3PCHUA JOCTHIKCHUS LCIIH. PGSYJ'IB-
TaThl BEIYUCICHUI MMpEACTABJICHBI B MaTpPHUIIC.

0,081
0,117
0,088
0,179
0,053
0,081
0,209
0,192

Mampuuya.

0,156
0,239
0,149
0,120
0,092
0,078
0,100
0,066

0,095
0,233
0,100
0,154
0,162
0,127
0,104
0,024

0,107
0,252
0,148
0,088
0,059
0,106
0,098
0,141

Beca anvmepnamue evibopa

0,152 0,115
0,220 0,228
oise | (011 [ora1
0,099 x 0'227 0,121
0,145 0'383 0,094
0,049 0'052 0,099
0,033 ’ 0,109
0,145 0,103

CTBYIOT O TOM, 4YTO

HAauMCHEC II0AXOAAIINMH

CRM-cucmemvi

[TonyueHnHble Beca albTepHATUB OBUIM WC-
TIOJI30BAHBI ISl PAH)KHPOBAHMS U OKOHYATEITb-
Horo BeiOopa CRM-cucremMbl, HanboJiee mpearno-
ytutenbHOU st BHenpenus B AHO «[[PK PM»
(Tabm. 4). Pe3ynbraThl UCcCIe0BaHNUS CBUACTEIb-

CRM-cucrtemamu paccMaTpuBaeMOl OpTraHH3a-
num okaszanuck amoCRM, ClientBase, retail CRM
(10,3, 9,9 u 9,4%, coorBercTBeHHO). Ha BTOpOM
Mecte pacnonoxuics CRM Ilpocront busnec
(13,1%).
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Tab6muma 4. PamxupoBanre CRM-cuctem

Bec B nossix Bec B mpouienTax Panr
Merallnan 0,115 11,5 4
butpukc24 0,228 22,8 1
ICRM IlpocToii buznec 0,131 13,1 2
Brizo 0,121 12,1 3
retail CRM 0,094 9.4 8
ClientBase 0,099 9,9 7
'WireCRM 0,109 10,9 5
amoCRM 0,103 10,3 6

B 3akntoueHue mojaBeaémM UTOT, YTO PEKOMEH-
JIyeMbIM K BHEJPEHUIO MPOTPAMMHBIM IPOIYK-
tom aag AHO «JPK PM» sBmsgercs cucrema
burpukc24 (22,8%). OHa oTBe4aeT BceM Tpedo-
BaHHMSAM O€30IAaCHOCTH, 3allpocaM COTPYIHHKOB
AHO «IIPK PM», n03BOJUT COKpaTUTh BpEMEH-

Hble 3aTpaThl, aBTOMATU3UPOBaTh OU3HEC-
npouecchl, 3pPEKTUBHO YIPaBIATh HHPOpPMALHU-
ell, OTCIIeKUBATh [IPOrPECC BBIIOJIHEHUS 3a7a4 U
TEKyIllee COCTOSHUE IPOEKTOB BCEMHU YYaCTHH-
KaMH IIpoLecca, YIYYIIUTh KOMMYHMKAIUIO H
B3aNMOJICHCTBHE.
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Abstract. The article examines the shortcomings of information flow management in the activities of
the ANO «Center for the Development of Competitiveness of the Republic of Mordoviay that affect the
efficiency of the organization. Based on the study of the characteristics of modern CRM systems and
using the method of hierarchy analysis, the most preferable system for implementation in the IT infra-
structure of the organization is proposed. The selection criteria were user experience, functionality,
management of SMEs and contractors, security, and purchasing options. The proposed CRM system
meets data security requirements, allows optimize business tasks, reduce time costs, and improve the
efficiency of information process management.
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